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ET’S keep 
our New Year 
resolutions 

in 1932. Most 

of us make a 

few resolu- 

tions each January only 
to forget what they are 
in less than two weeks. 
Desirable objectives, we 
admit, are difficult to 
attain but the victory 
becomes almost impos- 
sible once we lose sight 
of the goal. Whatever 
resolutions we made, 
whether to improve our 
character or material 
welfare, they represent 
objectives which should 
be remembered — they 
represent a goal the win- 
ning of which is sure to 
bring much satisfaction. 
D.K.S. 
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From the lower protein content : ERE THEY ARE inl ON PARADE ee all of the 
fast-selling, herd-tested, profit-proven dairy feeds 
i nko made by the millers of the famed “Wisconsin Line”! 


traceable to the constant use of 
these brands --- are better than 


ee _ Feeders favor the merchant who can offer the broad 
eee selection of a complete line --- milled to a known 
standard of quality and uniformity --- guaranteed by 
to represent the ‘’Wisconsin Line.” 
your customers in 1932. 
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The Kansas City Millfeed Futures Market 


Inaugurated Trading, January 4, 1932 


“THE Kansas City Board of Trade, responding to an insistent demand from 

flour and feed manufacturing industries and the millfeed trade of the South- 
west and, ina spirit of supplementing rather than rivaling its neighboring 
market, inaugurated millfeed futures trading with the beginning of the new 
year. It has been demonstrated that there is need for more general trading in 
millfeeds for future delivery, auxiliary to the long established trading in grain 
futures at the country’s great terminal market centers. 


Millteed’s Greatest Production Area 


iad That portion of the Southwest directly served by the Kansas City market is the 


world’s greatest millfeed producing area. In the crop year ending last July 1, the South- 
west, Northwest and Buffalo milling districts produced 2,448,856 tons of millfeeds, of 
which Kansas City territory (Kansas, Nebraska, Oklahoma and Missouri river terminals) 
produced 1,127,465 tons or more than 46 per cent. 


The average millfeed production for five years past shows that the Southwestern mill- 
ing field exceeded its nearest competitor by approximately a quarter of a million tons 
per year. Year after year, this vast wheat growing and flour milling section increases 
its importance in the country’s millfeed markets. 


A Natural Feed Center 


Prices in all of this vast territory, extending into Texas on the South and Colorado 
on the West, naturally base on Kansas City. And from Kansas City, this great stream 


of millfeeds regularly moves on fully competitive freight rates to every part of the 
country. 


At Kansas City are located a number of the country’s greatest feed manufacturing 
plants, because they find here the ideal combination of plentiful supplies of requisite 
ingredients and competitive access to a nation-wide market for their products. 


More than a score of jobbers and brokers specialize in millfeeds, furnishing constant 
contact between the hundreds of millfeed producers to the West and the thousands of 
distributors and consumers North, East, South and West of this terminal. 


The Futures Market Demanded 


The Kansas City Board of Trade feels it would be lacking in consideration for the 
needs of the territory which it serves as a terminal market if it denied the use of its 
facilities to the needs of this great trade. 


Its purpose is to establish here a great national market—active and liquid—for the 
service of millers and feed handlers in every part of- the country. On that basis it in- 
vites your consideration. 


The member of the Kansas City Board of Trade with whom you now are in touch, 
on either your cash or futures grain business, will be glad to give you full information 
about the new MILLFEED FUTURES MARKET. 


The Board of Trade of Kansas City 
Kansas City. Mo. 
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tegrity. When buying—feed, grain, allied products 
and machinery—don't forget to boost The Feed Bag. 
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Help 


Te in your profit lies our 
success. The American Dry 
Milk Institute performs a 
service for the feed indus- 
try as broad as it is good. 
It brings to your plant, 
Mr. Feed Manufacturer, the 
combined resources of more 
than half a hundred of the 
country’s leading dairy 
product manufacturers. 


Dry Skim Milk makes a 
good feed a super feed, 
makes it more palatable 
and gives it higher nutritive 
value. 


Members of the American 
Dry Milk Institute are 
the sales outlets for the 
product of hundreds of 
thousands of dairy farmers. 
Its member plants furnish 
you with a sure, year-round 
source of supply. 


USE AT LEAST 


10% in Chick Starter 
7:% in Growing Mash 
5% in Egg Mash 

10% in MashforHighQuality Eggs 
10% in Mash for Hatching Eggs 
10% in Poultry Fattening Mash 
40% in Coccidiosis Control Mash 
25% in Calf Meal | form: “0M 
10% in Pig Meal 


ment for special uses iT 


of all kinds » | 


You Must Use MILK to || 


| 
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Get MILK RESULTS a 


RVICE 
You Profit 


Researeh 


Impartial experts are contin- 
ually carrying on research 
work on the use of Dry Skim 
Milk in animal feeding. Our 
own laboratory works in co- 
operation with state experi- 
ment stations and with other 
leading authorities. Their find- 
ings are at your service to help 
you manufacture a better 
product. 


Feed Service 
Department 


Our Feed Service Department 
is an organization with many 
years of experience in your 
problems. Our field men have 
nothing to sell but an impartial 
service. The help and counsel 
of our Feed Service Depart- 
ment is found profitable by 
manufacturers, groups and in- 
dividual concerns. 


News Letter 


It will bring you profits to 
keep in touch with the work 
we are doing. Our monthly 
news letter, “FEEDS,” brings 
to you news from the field, 
articles of interest, informa- 
tion of value to every feed 
manufacturer. It is newsy, 
readable, up-to-date. It costs 
you nothing unless you miss 
reading it. If youarenot getting 
it regularly, send for it today. 
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Style 


Note: 


Successful business men 
will be noted wearing 


their shirt sleeves rolled 
up during 1932... for 


1932 will reward 


“Shirt Sleeve’ effort only. 


Let's get down and dig—with new 
confidence—and plenty of guts. 


Let US help you— 


Arcady Farms 


Milling Company 
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Dealers Winning 


Back 


Customers 


Who Patronize Portables 


Novel Sales Ideas Beat Competition 


EWSPAPER advertisements, cir- 
culars, novel merchandising 
plans and publicity in news and 

editorial columns are winning back cus- 
tomers who deserted established grist 
mills to patronize the portables. The 
annoying drone of the itinerant ma- 
chines is diminishing and, in the opinion 
of many feed men, the worst of the 
plague is over. 
Gives Credit Memo 

Several reports from dealers who 
have successfully met portable mill com- 
petition have reached the offices of The 
Feed Bag during the past month. The 
Sage-Fifield Lumber Co., Delavan, is is- 
suing a credit memorandum equivalent 
to all cash paid for grinding at 10 cents 
a hundred and which the customer can 
apply on the purchase of feeds or other 
products handled by the firm. The plan 
has delivered a telling wallop to the 
chin of portable mill competition and 
has greatly increased grinding volume 
and sales for the firm. Announcements 
of the new trade policy were issued on 
attractive circulars headed “Double 
Value—A Chance to Make Your Money 
Go Twice as Far.” It was limited to 
one month but proved so_ successful 
that the firm has decided to continue 
it indefinitely. 

Establish Price Scale 

Three Eau Claire dealers who were 
troubled with portable mill competition 
went into a huddle and decided to pool 
their efforts in meeting the opposition. 
They established a scale which gives 
the customer a price commensurate 
with the amount of grist he brings to 
the mill for each grinding. Ton lots 
or more are quoted at 7 cents per 100 
pounds; the price for 1,000 to 1,900 
pounds is set at 8 cents per 100 pounds. 
and 10 cents per 100 pounds is estab- 
lished for lots of less than one-half 
ton. Minimum charge for grinding 
small amounts is 25 cents. 

Firms cooperating in the plan are 
the Eau Claire Elevator Co., R. H. 
Manz Elevator and Farm Service Store. 
Each of the mills has increased its 
grinding business. The price scale has 


encouraged farmers to bring larger lots, 
giving them the advantage of the lower 
price and also enabling the Eau Claire 
dealers to operate their equipment on 
a more economical basis. The minimum 
charge of 25 cents protects the firms 
against the losses incurred in starting 


ORTABLE MILLING CO., 
Des Moines, Ia., has gone 
into receivership. This firm 

was responsible for the distribu- 
tion of a majority of the itiner- 
ant grinders in Iowa, Illinois, 
Minnesota and Wisconsin. Its 
method of flooding localities 
with portable machines, disrupt- 
ing the stationary grinding busi- 
ness and then moving on to the 
next town was described in a 
former issue of The Feed Bag. 
The receivership action followed 
a petition of Paui Bowen, Grant 
county, Wis., in which it was 
alleged that the company owed 
him $3,700 and that, as of No- 
vember 1, the firm had an in- 
debtedness of $409,107.91, with 
assets of $448,656.78 after a de- 
preciation of $80,000 was de- 
ducted. 


and stopping machinery and calling 
help from other operations for a mere 
sack of grain. 

The Eau Claire dealers maintain that 
operators of portables can make a profit 
only on large lots of one ton or more. 
With the price at their own mills placed 
at 7 cents, they believe they can put 
a crimp in this competition. 

Gives Trade Tokens 

Badger Mills, Byron, Wis., issues an 
aluminum coin resembling a quarter, 
which is redeemable for additional 
grinding. The farmer who brings ten 
bags receives one of the coins and on 
his next trip is entitled to use it in 
payment of one bag. If he brings 20 
sacks he receives three coins, and five 
are presented to him on a batch of 
30 bags. 
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W. E. VanCott, manager of the mill, 
reports that the idea has greatly in- 
creased his grinding volume during the 
past few months it has been in effect. 

“It encourages the trade to bring 
larger batches,” he said. “I charge 10 
cents a sack for grinding and with the 
coin I can still maintain my price, al- 
though I give additional grinding free. 
If I should ever discontinue the plan 
I will not have the difficulty of raising 
my prices, for once the charges are re- 
duced it is always hard to bring the 
trade back when they are increased 
again.” 

The coin bears the name of the firm 
with the slogan “Fine Grinding” and 
serves as an advertisement in addition 
to a medium of exchange. Two, port- 
ables operate in the Badger Mills terri- 
tory and the plan has created plenty of 
worry for them, Mr. VanCott reports. 

Stress Fire Hazards 

Dealers have been taking advantage 
of the opportunity to fight portable mill 
competition by acquainting their pa- 
trons with the fire hazards they are 
courting when they permit an itinerant 
machine to operate on their premises. 
Insurance companies covering farmers, 
in many instances, have refused to 
maintain responsibility for losses cre- 
ated by destruction of property as the 
result of portable mills. 

The State Association of Mutual In- 
surance Companies of Michigan has ad- 
vised its members to insert clauses in 
their policies which would void them 
during the time a portable mill oper- 
ated on property insured by them. 

“Portable fecd mill's,” a recent bulle- 
tin of the organization reads, “are a 
new fire hazard in farm property and 
this problem is bound to be serious un- 
less steps are taken to guard against 
or eliminate it at once. The Bubolz 
Fire Insurance Co., Seymour, has al- 
ready taken action on this matter by 
notifying policy holders that all fire in- 
surance would be suspended during the 
period of operation of a portable feed 
mill on the premises. Many other 
farmers mutual insurance companies 
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are considering similar action.” 

The Michigan Millers Mutual Fire 
Insurance Co., Lansing, in its bulletin 
of December 19, reports a narrowly 
averted loss on a farm in its territory. 


“A serious fire from a portable mill 
on a farm owned by Mrs. Bishop, 3% 
miles south and 3 miles west of Mul- 
liken, Mich., was averted only because 
the feed mill was operating in the yard 
and did not happen to be near any of 
the buildings,” reads the bulletin. “Fire 
occurred somewhere about the engine 
operating the mill, supposedly from 
leakage of gasoline on a hot exhaust 
pipe or from backfire. No damage was 
done except to the engine. Had the 
weather been unfavorable the machine 
would probably have been operating in 
the barn and a serious loss would have 
been the result.” 


Indiana Dealers to Convene 
At Indianapolis 


reputation will address members 
of the Indiana Grain Dealers asso- 
ciation at the 30th annual convention 
which will be held at Indianapolis, Jan- 
uary 21 and 22. Fred K. Sale, secre- 
tary, announces that plans are complet- 
ed to accommodate the largest crowd 
in the history of the organization. 
Portable mill competition, power rates, 
and grinding and trucking costs will be 
discussed in addition to other business 
problems which the dealers are invited 
to present. The convention sessions will 
begin Thursday morning, January 21 and 


of national and _ state 


ETTER BUILT 


AGS... 


BAG FACTORIES ... COTTON MILI ... BLEACHERY 


TALK sacs! 


(Quoted from Customers’ Letters) 


“....Of course we know 
that your service in the 
plant is unexcelled by 
any bag manufacturer.” 


Werthan Bag Corporation 
NASHVILLE ... NEW ORLEANS 


=— WERTHAN 
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will conclude at noon on the following 
day. The annual banquet is scheduled 
for Thursday evening and entertainment 
will be provided by the Indianapolis 
board of trade. 

Speakers who have been obtained to 
date and who will discuss topics of vital 
interest to dealers are Ed N. Lux and 
M. C. Barr, both of Indiana, and win- 
ners of high honors in corn raising at 
the recent international grain show; B. 
W. Snow, Chicago, expert crop statis- 
tician, and Fred E. Watkins, Cleve- 
land, chairman of the executive com- 
mittee, Grain & Feed Dealers National 
association. Mr. Snow will present an 
address entitled “America at the Cross- 
roads,” and Mr. Watkins will interpret 
the legislation affecting the grain trade. 

“A cordial and urgent invitation,” 
says Mr. Sales, “is extended to the 
grain, seed, feed and milling trades, not 
only in Indiana but in our neighboring 
states as well. Come to the conven- 
tion. We assure you that you will re- 
ceive many new ideas and much inspira- 
tion which will help you to make the 
new year most successful and prosper- 
ous.” 


INDIANA 

Howard Haskell, for the past two 
years manager of the Ainsworth-Boone 
Seed Co., Kentland, has resigned. How- 
ard R. Hiestand will direct the aftairs 
of the firm temporarily. 

E. K. Sowask, Sowash Elevator, 
Crown Point, has installed a new 
combination grinder and mixer. 

Wayne Bash Feed Co., Fort Wayne, 
Ind., boosted its business during the 
Yuletide season by adding a line of 
Christmas trees and other holiday deco- 
rations. 

Johnson’s Feed Store, Carlisle, has 
installed a new hammer mill. 

Bee Line Feed Co., La Porte, is help- 
ing the needy by offering free corn cobs 
for fuel. 

Fowlerton Elevator & Feed Co., Fair- 
mont, has moved its stock to Fowler- 
ton. 

Fayette County Farm Bureau has 
purchased the Fayette Grain Co. eleva- 
tor from C. O. Wise. 

Lewis A. Stoy, former member of 
the firm of Stoy & Heishman, Corydon, 
died recently at the home of his daugh- 
ter. 

August Bliesmer, New Buffalo, has 
opened a wholesale and retail feed busi- 
ness. 

Orville T. Stout, Vincennes, has 
opened a new elevator and corn mill. 

P. Gratz, Waterloo, has remodeled his 
feed warehouse and installed a new 
grinder. 

Cadick Milling Co., Hatfield, recently 
suffered damages when fire destroyed 
part of its elevator. 

Sam Johnson & Son elevator, Acton, 
was recently destroyed by fire. 

Frank Utterback & Sons have pur- 
chased and reopened the Keith & Jor- 
dan elevator, Hyatt. 
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Orin W. 
Dodges Slump 


By Selling Feeds 
On Cash Basis 


By G. L. Stutz 


F you want to stay in business 
and make a profit, operate on 
a cash basis.” 

O. W. Trindal, Loyal, Wis., standing 
at his desk, spoke these words with 
conviction as he thumbed through his 
records for 1931. He smiled with satis- 
faction as he reviewed his greatly re- 
duced charge accounts and noted the 
figures showing a neat profit and stand- 
ing as evidence of the success of his 
policy. 

Has Successful Year 

Mr. Trindal, like many cther dealers, 
had experienced tied up capital, and the 
disheartening task of dunning custom- 
ers for money without response. On 
January 1, 193% he decided that it was 
time to call a halt. The old easy 
going credit policy was discarded and 
replaced with a rigid cash basis plan. 

Twelve months of operation under the 
new system have convinced him that 
it was the most constructive move he 
ever made in his business. 

“IT have been on a cash basis for a 
year,” he said, “and I intend to con- 
tinue. It is easy enough to get an 
order from a customer if you will agree 
to put it on the books. But it’s an 
entirely different matter when the time 
arrives to collect the money. I have 
listened to enough excuses from farmers 
who promised to pay their bills to fill 
several volumes. But I’m through hold- 
ing the bag.” 

In addition to his plant at Loyal, 
Mr. Trindal operates branches at Spen- 
cer and Granton. The Granton store 
was purchased in 1928 from W. J. Spry 
& Sons, and the Spencer establishment 
was built during the same year. Each 
of the units is equipped with grinding 
machinery and a mixer is operated at 
Loyal. 


Trindal 


Mr. Trindal has met portable mill 
competition by reducing his grinding 
prices. Although he does not make a 
profit on his operations, he considers 
this department of his business a spe- 
cial service which pays for itself by 
bringing customers to tlhe mill and 
giving him an opportunity to sell them 
the products which he handles. 

Advertising is used extensively to pro- 
mote sales. Space in the local news- 
papers serving the area covered by his 
stores, is employed regularly. Postal 
cards are sent out each month to a 
mailing list of more than 3,000 names. 
The mail pieces feature special items 
and prices. The campaign has been 
consistent and Mr. Trindal credits it for 
tripling his business during the past sev- 
eral years. He has considered his ad- 
vertising of sufficient importance to re- 
frain from going into the territory per- 
sonally to solicit patrons for business. 

Brings Trade to Store 

“T do not believe in pestering the 
life out of my customers,” Mr. Trindal 
explained. “It takes them away from 
their work and occupies time which I 
could use more profitably and with less 
expense at the office and on the tele- 
phone. Stay on the job in your store, 
advertise regularly, handle and feature 
quality merchandise and business will 
come to vou.” 

Mr. Trindal’s personality has helped 
considerably in making his business a 
success. He is cordial in his contacts 
with customers and wears a smile des- 
pite the weather or gloomy complaints 
from the farmers on the depression. e 
advises patrons to buy when he be- 
lieves the market is right and endeavors 
to help them save money wherever pos- 
sible. They appreciate visiting with 
him even if they have no order to place 
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Despite the demands made upon his time by 
his rapidly growing business which he operates 
on a cash basis, Orin Trindal finds spare 
moments to spend entertaining his two little 
daughters with whom he is shown above. At 
the left is his modern feed plant at Loyal, Wis. 
He also operates stores at Spencer and Granton. 


and he makes all of them feel that his 
store is their headquarters. He always 
maintains that if a deal is right or 
wrong, the customer is always right. 


' Weakened on First Trial 


Expounding further on his cash basis 
plan he told of the change of heart 
which he underwent for a time and for 
which he is sorry. 


“On July 1, after looking at my rap- 
idly mounting accounts receivable,” he 
said, “I decided to go on a cash basis 
and sent notices to my trade. The 
change came out of a clear sky to the 
farmers who had been accustomed to 
receiving credit in former years with- 
out any restrictions. It was difficult to 
induce them to pay their old accounts 
and many of them began to trade with 
other dealers. After seeing several of 
the old timers shopping at my competi- 
tor’s store, I weakened and went back 
to my old credit policy. But I rea- 
lize now that I should have waited a 
few months and they would have come 
back. I think it was the greatest mis- 
take I ever made. 


Chains Pave the Way 


“On January 1 last year I made up 
my mind to go back to a cash basis 
and stay, if I lost every customer. This 
time it turned out to be a success. Far- 
mers are now more accustomed to pay- 
ing cash, thanks to the policies of the 
chain stores. They pay their bills to 
the man who insists and let the man 
who is lax with his credit hold the bag. 
My business has maintained a healthy 
level and I have the cash on hand to 
make purchases at lower cost. I can 
pass the benefits to my patrons in lower 
prices.” 
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Wisconsin’s New Ton Mile Tax Hits 
Dealers Operating Trucks 


Will Also Assess Portable Feed Mills 


LL Wisconsin feed dealers oper- 

ating trucks with a licensed ca- 

pacity of more than 6,000 pounds 
are affected by the new ton-mile tax 
which went into effect January 1. The 
tax will range from 30 cents to $3.60 
for each 100 miles, depending upon the 
type and carrying capacity of the vehicle 
operated. 

Truckers Contest Law 


Enforcement of the new law is in 
the hands of the public service commis- 
sion which has issued a final order out- 
lining the provisions. The Wisconsin 
Allied Truck Owners association is 
contesting the ton-mile tax in the su- 
preme court in an attempt to have it 
declared unconstitutional. The organi- 
zation contends that the law is discrim- 
inatory, since it exempts those who haul 
farm produce to primary markets and 
taxes other branches of the industry. 
While the case is pending, however, all 
truck owners are advised to comply 
with the rules and regulations issued 
by the public service commission. 

The ton-mile tax will increase the 
eperating costs of dealers considerably 
and will perhaps necessitate a change 
in delivery charges. It will be particu- 
larly hard on dealers who make a prac- 
tice of extending this service free. 


Will Tax Portables 
The law has one consoling feature. 
it also taxes portable feed mills and 
will be a factor in helping stationary 
grinder owners to meet competition. 
Provisions of the new law as finally 
interpreted by the commission are brief- 


ly as follows: 

All trucks with a licensed capacity 
of more than 6,000 pounds are taxable 
unless: 

1. The vehicles are of three tons and 
under, the weight to be computed on 
the net weight of the vehicle plus the 
licensed carrying capacity. 

2. The vehicles licensed for more 
than three tons are owned or operated 
by the state or one of its political sub- 
divisions. 

3. The vehicles licensed for more 
than three tons gross weight are used 
or operated exclusively in the trans- 
porting of dairy and-or other farm pro- 
ducts between the point of production 
and the primary market. 

4. The vehicles licensed for more 
than three tons gross weight are used 
only in the corporate limits of villages 
or cities. 

5. The vehicles licensed for more 
than three tons are used exclusively in 
the business of auto transportation com- 
panies. 

Permits Required 

After January 1, 1932, all motor ve- 
hicles, trailers, semi-trailers, tractors, or 
other motor vehicles operating over and 
upon the state highways must be reg- 
istered with the commission and have 
obtained from it a permit. Application 
for a permit for each vehicle must be 
accompanied by a fee of $5.00, the fee 
to be collected annually not later than 
February 1. 

When application is made for permit 
it shall contain a complete description 


of the vehicles, trailers or semi-trailers, 
including the weight and licensed carry- 
ing capacity of each motor vehicle and 
of any trailer or semi-trailer to be used 
in connection therewith. 

Taxed Both Ways 

Every permitted vehicle traveling on 
the highways of the state is subject to 
the ton-mile tax for every mile and 
the ton mileage is to be computed at 
all times on the licensed capacity of 
the vehicle in pounds plus its weight 
in pounds, that combined weight to be 
multiplied by the number of miles and 
the result to be divided by 2,000 to de- 
rive the ton mileage. Vehicles carry- 
ing a full load and returning empty, 
in other words, shall be taxed on the 
full load for the entire journey both 
ways. 

A motor vehicle with an air compres- 
sor, crane or portable feed mill attached, 
which even though fastened to the body 
of the vehicle, is property being trans- 
ported. If the secured property and 
the vehicle combined weigh more than 
6,000 pounds it is subject to the as- 
sessment. 

Within a reasonable time after Jan- 
uary 1 and not to exceed 40 days every 
vehicle for which a permit is issued must 
be equipped with a speedometer which 
cannot be tampered with and which will 
reasonably and accurately. record the 
miles which the vehicle makes. 

The commission will supply truck 
owners with necessary report blanks 
which must be filed monthly and which 
shall carry these speedometer readings. 


e 
How to Figure Ton Mile Tax 
| | 
ne a a Rate of Tax for | Tax for | Tax for Tax for Tax for 
Se ele Taxation 1 Mile | 5 Miles JO Miles 50 Miles 100 Miles 
6,001 $ .001 $ .003 $ .015 $ .03 ® 15 $ .30 
:000 -001 -004 -02 -04 -29 -40 
10,000 -001 -005 -025 -05 
12,000 -001 -006 .03 -06 -30 -60 
14,001 -001125 -007875 -039375 07875 -39375 -7875 
16,001 -60125 -05 -10 1.00 
18,001 -001375 -012375 -061875 012375 -61875 1.2375 
20,001 -0015 -015 -075 15 1.50 
22,001 -001625 -017875 -089375 017875 -89375 1.7875 
24,001 -00175 -021 -105 21 1.05 2.10 
26,001 -001875 -024375 121875 24375 1.21875 2.4375 
28,001 -002 -028 14 -28 1.40 2.80 
30,000 -002 -03 15 -30 1.50 3.00 
32,000 -002 -032 -16 | 1.60 3.20 
34,000 -002 -034 34 1.70 3.40 
36.000 -002 -036 18 1.80 3.60 
If a vehicle has two or more solid tires, tax will be double the amount listed above. Trucks carrying 
more than 24,000 pounds on Class A highways must have three axles. 
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CHICKS 


Strong 
Livable 


WITH ENOUGH VITAMIN D in her ration the hen stores a 

supply of this vitamin in every egg she lays, even during 
heavy production. Then, as the egg is incubated, the developing chick 
uses this Vitamin D to assimilate calcium and phosphorus (from both 
the egg and the shell) and becomes a stronger chick. Experiments 
have proved that chicks hatched from flocks well supplied with Vitamin 
D have more calcium and phosphorus in their bodies at the time they 
are hatched. As a result they are stronger chicks. 

Strong, livable chicks and good hatchability go hand in hand. 
Vitamin D has a direct effect on both. 

Because of the importance of Vitamin D it is just good business for 
the feed manufacturer to protect his mashes with this vitamin. Nopco 
XX Cod Liver Oil offers a dependable, measured, and economical 
source of Vitamin D. It is reinforced with a Vitamin D concentrate 
from cod liver oil and is of a standard potency not found in other cod 
liver or fish oils. When mixed as recommended with an otherwise 
well-balanced ration, it provides adequate Vitamin D with a margin of 
safety at a cost of only a few cents per sack of mash. Nearly 700 feed 
manufacturers fortify their mashes with Nopco XX. Write for prices 
and details of our cooperative merchandising plan. 


Vitamin D as supplied by Nopco XX Cod Liver Oil 
is essential for egg shell formation, heavy produc- 
tion of eggs of superior food value, flock health, 
and egg hatchability. 


NATIONAL OIL PRODUCTS CO., INC. 


BOSTON CHICAGO SAN FRANCISCO 
EXECUTIVE OFFICES: 38 ESSEX ST., HARRISON, N. J. 
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McCOY HEADS EXCHANGE 

Harry B. McCoy, president, Humph- 
reys-Godwin Co., Memphis, was elect- 
ed to head the Memphis Merchants 
Exchange for the ensuing year at the 
fifth annual meeting held January 9. 
Mr. McCoy was vice president of the 
exchange during the past term and is 
a popular and widely known member, 


Carefully Sifted for Feed Dealer Consumption 


specializing in cottonseed meal and NEW YEAR PRAYER Once Sunday was the day of rest. 
cake. Give me a sense of humor, Lord Now folks spend all of the other days 
With rollicking laughter too of the week resting after Sunday. 

BERT HULL, president, Queen City So I can crack a feeble smile ‘s © 

Milling Co., Buffalo, left his home No- When Christmas bills come due. FOR CRIME OUT LOUD 

vember 13 to go to his mill on Vin- oid g Dealer: “Two gun Smith is going to 

cennes street and has not been seen or MODERN HOUSEKEEPING have his name changed.” 

heard from since. He was apparently Wife: “Well, my dear, have you Salesman: “What's the big idea?” 

in good spirits when he left home and found a job yet?” Dealer: “Since the business depres- 

no reason can be assigned for his dis- Husband: “Yes, my pet, you go to sion he had to sell one of his guns.” — 

appearance. work tomorrow.” 


CORNHAY WEAKLY NEWS 

Maw Perkins finally discovered why 
her cough medicine disappeared so fast. 
She caught Judd using it on his pan- 
cakes. 

Constable Bunks dismantled the Corn- 
hay community Christmas tree last 
Monday and found thirteen bums 
perched asleep inside. 

There has been a lot of “presents of 
mind” exhibited in Cornhay, that be- 
ing most all a lot of folks could give 
for Christmas. 

Notice: The person who stole my 
wife’s phonograph records is known to 
the undersigned. Will he please call 
at my office and receive liberal reward. 
—Lem Jones. 


Airplane View of the Cedar Rapids, Iowa, Mill COLOR BLIND 
For Christmas she bought me 


Some green and red ties 
Her heart’s in the right place 


Q ul ake r Feed ~ But where are her eyes? 


GOOD EXCUSE 
€ * Dealer’s Wife (to boy seated beside 
Are Profi t B Ut ld ers her at movie): “Young man, why aren't 


you at school today?” 


Every buyer of a Quaker feed learns from experience that Bobby: “I’ve got the measles.” 
these are good profit-builders— and so from buying one ‘**? 
Quaker feed he becomes a Quaker feed enthusiast and ON THE SPOT 
soon is buying only Quaker feeds. Woman Caller: “Is the manager in?” 
Office Boy: “No, he’s gone out to ; 
The Quaker Oats Company supports its dealers. Its stock lunch with his wife.” 
and poultry experts are always ready with helpful infor- Woman Caller: “I see. When he 
mation and guidance. Its national and local advertising gets back with his stenographer, tell 
aids in making sales. him, his wife called.” 


* * * | 


Perhaps you are not familiar with the possibilities of The absent minded professor met his 


Quaker cooperation. Just write for information on this 


‘ a son in school one morning and said, 
important service. “Good morning, John. How’s your 
THE QUAKER OATS COMPANY, CHICAGO, U.S. A. father?” 


*x* * * 


RETIRED GENIUS 
Dealer: “If you've spotted the man 
who stole your car, why don’t you get 
it back?” 
Salesman: “I’m waiting until he puts 
a new set of tires on it.” 


* * * 
FOUND OUT 
GROUT SA, Son: “Mother, why did you marry 


father?” 


Mother: “So you've begun to won- 
BUY QUAKER FEEDS IN STRIPED SACKS der too.” 
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Coal shed, warehouse, mill and office. 


V. M. Terpeni left 
and his 


This inclined siding gives access to two floors. 


Convenient Layout of. Feed Mill 
Helps Merchant Pull Trade 


Cuts Labor Costs, Pleases Customers 


ONVENIENT arrangement of a 

feed mill may assure a_ profit 

which would otherwise be im- 
possible, according to V. M. Terpening, 
secretary and treasurer of the Rich- 
mondville Feed & Coal Co., Richmond- 
ville, N. Y. 

Richmondville is in a dairy section 
so the feed mill was located as close 
as possible to the creamery to which 
the farmers bring their milk. It is so 
situated that they must pass by the mill 
en their way to the creamery. This 
arrangement saves time and travel for 
farmers and they appreciate it, accord- 
ing to “Vic”, as Mr. Terpening is fa- 
miliarly called by all of his customers. 

“Convenience of unloading from the 
car and piling in our mill is a time and 
money saver for us,” said Vic. A tres- 
tle enters the second story of the ‘nill 
so that railroad cars may be delivered 
inside the building. Coal is unloaded 
by gravity to the bins on the first 
floor. The grain bins are reached from 
different levels along the inclined tres- 
tle so that bulk grain can be conveyed 
to them without the use of power. Bag 
feeds are unloaded to the second floor 
and delivered by a chute to the top of 
the pile on the first floor, thus avoiding 
heavy lifting. Much time is also saved 
by this method. 

By having several delivery platforms 
delays are avoided and customers are 
more satisfied. Farmers who bring 
grist to be ground are served at a sep- 
arate entrance. Those who want bag 
feeds or seeds can drive to special plat- 
forms where they do not interfere with 
other customers. Patrons who desire 
to discuss business are handled at the 
office which. is separated from the mill. 

Vice is very proud of his building. 
When asked if the plant had been origi- 
nally built with its present conveniences 
he replied that much remodeling had 
been necessary and that it was well 
worth the cost. The present firm took 


over the business in 1921 and Mr. Ter- 


pening has been manager ever since. 
Associated with him in the corporation 
are Louis Van Orden, president, and 
Louis J. Van Orden, Jr., vice president. 
They succeeded M. W. Harroway, who 
had conducted a feed business at the 
same location for 50 years. 

In addition to remodeling the build- 
ings an attrition mill and a mixer have 
been installed. Coal and lumber have 
also been added. Vic says that these 
lines have brought new customers and 
have increased sales to his established 
trade. The firm mixes a line of ra- 
tions under the trade name of “Vic’s 
Feeds” but it also merchandises three 


advertised brands of commercial feed. 
While credit is extended to regular 
patrons a cash discount of 2 per cent 
is allowed on all merchandise. This 
has reduced the accounts receivable so 
that no trouble is being experienced even 
at this uncertain period. A charge is 
made on deliveries although most of 
the feed is taken at the mill door. 
“We are able to operate our business 
with a small staff because.of the con- 
venient arrangement of our mill,” said 
Vic. “I believe it would be possible 
for many feed men to reduce their oper- 
ating costs, particularly power and labor 
costs, by rearranging their facilities.” 


Madison County, N. Y., Dealers 
Form District Club 


HE retail feed merchants of Mad- 
ison county, N. Y., have organ- 
ized a district association of the 

Eastern Federation under the leadership 
of Frank H. Mayer, Jr., Oneida, who 
was elected president. 


The details of the organization were 
completed at a meeting held at Mor- 
risville in December. Among the speak- 
ers who urged the merchants to organ- 
ize were Fred Caswell, governor from 
Rome, Thomas P. Gaines, director 
from Sherburne, and Frank T. Benja- 
min, Canastota, treasurer. They em- 
phasized the importance of meeting fre- 
quently to become acquainted with the 
other feed men and discuss their com- 
mon problems. 

W. A. Stannard, secretary of the Eas- 
tern Federation of Feed Merchants, 
spoke on the importance of organized 
effort at this time and urged the mér- 
chants to join with the federation in 
carrying out its program. At his sug- 
gestion the new organization adopted 
resolutions approving the efforts of the 
federation to secure the repeal of the 
agricultural marketing act and the aboli- 
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tion of the federal farm board. They 
also went on record against the prac- 
tice of county agents or state and fed- 
eral employees engaging either directly 
or indirectly in the sale of feed, seeds, 
fertilizers and other farm merchandise. 

Judge Roscoe C. Harper, Sherburne, 
spoke on the dairy outlook and warned 
his hearers that the farmers and feed 
men must work together because neith- 
er could survive without the other. 

Meetings will be held regularly by 
the new organization and plans are now 
being completed to enroll every feed 
merchant in the county. 


D. C. THOMSON filcur and feed 
mill, Orilla, Ont., was destroyed by fire 
with a loss of more than $30,000 on 
December 7. 


HIRAM C. HARRISON, 70, died 
recently at his home on Grand Island, 
near Buffalo. He was well-known in 
grain and feed circles, being one of the 
partners of the Nye & Jenks Grain Co. 
for many years and also secretary and 
manager of the Exchange Elevator Co. 
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Wichita Falls, Texas 
August 18, 1930 

Gold Medal Flour Co. of Texas, 

Feed Department, 


, Wichita Falls, Texas. 


Gentlemen: 


From September 7, 1929 to July 14, 1930, our sales 
of Gold Medal Egg Mash, Chick Starter and Growing 
Mash exceeded our sales of a competitive line in 
former years by 300%. We also had a substantial 
increase in volume on Gold Medal Poultry Fattener, 
Scratch Feed, and Dairy Rations. 


We have already booked as much Egg Mash with 
our cust s for the ing year as we handled 
this past season. We figure these bookings along 
with our small flock trade will excéed our last year's 
business by 175%. Your National advertising, direct 
by mail educational circulars, and your poultry 
service on feeding and disease; plus our personal 
solicitation is getting us the business. 


Yours truly, 
Frank Wolf Feed & Coal, 
By Frank Wolf. 


Wichita Falls, Texas 


Frank Wolf Feed and Coal, 


P. O. Box 1010, 
Wichita Falls, Texas. 
Gentlemen: 


On March 3rd, this year, 1 placed eleven 
hundred White Leghorn baby chicks in my 
brooder house, and commenced feeding them 
Gold Medal Chick Starter, and Chick Scratch. 
At the beginning ofthe cighth week Ichanged 
to Gold Medal Growing Mash, and Vevelop- 


ing Scratch. 


The mortality of my flock has been very 
lowthis year Inow have five hundred Culled 
Pullets in my laying house, and am just 
changing to Gold Medal Egg Mash. The flock 
is five months and two weeks old, and laid 
two hundred and ten eggs yesterday. 

Your suggestions asto brooding and devel- 
oping have been of great value to me. I am 
especially well pleased with the results 
obtained by the exclusive use of Gold Medal 


Yours very truly, 


August 18, 1930 


E.R. Smyth. 
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“FARM TESTED” 


INCREASE 
ONE YEAR! 


300% increase in feed business in one year from 
the date he took on Gold Medal “Farm-tested” 
Feeds! That's the record Frank Wolf, Gold Medal 
dealer of Wichita Falls, Texas, has hung up! 


Read Mr. Wolf's letter—and the letter from Mr. 


Smyth, a poultry customer of Mr. Wolf's at Wichita 
Falls, Texas. 


Here is the true picture of what Gold Medal Feeds 
can mean to a dealer. 


“Exceeded our sales of a competitive line in former 
years by 300%"! . . . | am especially well pleased 
with the results obtained by the exclusive use of 
Gold Medal “Farm-Tested” Feeds! 


That's the Gold Medal Story in a few words: 
Increased business to dealers built on feeder 
satisfaction! 


Investigate the Gold Medal Franchise —Find out 
exactly how Gold Medal helps you sell Gold Medal 
Products. Learn about the Gold Medal “Three in 
One“ plan that triples profits and reduces investments! 


Write today— now! Find out all that the name Gold 
Medal, famous all over America for 50 years, can 
mean to you in added Feed profits! 


WASHBURN CROSBY COMPANY 
of 
GENERAL MILLS INC. 
MINNEAPOLIS KANSAS CITY BUFFALO 


why not now? 
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KEEPING FAITH WITH Most men can think better when they are smok- 
OUR READERS ing a pipe. The Indians smoked pipes during their 

councils and we believe the world would be better 
and business more successful if all men made opportunities, either alone or in 
fellowship with others, to think and smoke a pipe. Smoking a pipe seems more 
helpful to thinking than cigarettes or cigars and pipes, up to the present at 
least, are still masculine. 


As we write this editorial, we are sitting in our small but comfortable office 
with a pencil in one hand and a pipe in the other. The room is filled with the 
fragrant aroma of good tobacco and we have been reflecting on the work of 
the past year and our plans for 1932. 


Typewriters are clicking outside our door and an accountant is busy in one 
of the other offices. In a few days he will have verified our monthly statements 
and we will have an accurate report of the vear’s business. We know in ad- 
vance that the showing will not be as good as we would like to have it but, be 
that as it may, we feel that the year has been successful for we know we have 
kept faith with our readers and with the feed industry. 


Many have been tempted to cut corners but the quality of THE FEED 
BaG has been maintained at a higher level throughout 1932 than during any 
previous year. The articles were more carefully selected, more costly and, we 
believe, more interesting and helpful to our readers. We spent almost twice. 
as much for cuts to illustrate the articles in 1932 as in 1931. Better paper was 
used for both covers and inside pages and the finest inks were specified so that 
our printer could and did produce a publication truly representative of the 
highest standards of printing craftsmanship. 


The quality of advertising in THE FEED BaG has been consistent with the 
high standard of its editorial content. We consider the carrying of an adver- 
tisement in THE FEED BaG almost as a recommendation for the product ad- 
vertised and we have accepted advertising only from firms of known financial 
responsibility and established business integrity. By refusing advertising of 
portable mills we deprived ourselves of considerable revenue but we could 
not, in good faith, recommend portables to our readers. 


We have not profited as much as we should in a material way, because of 
world conditions, but THE FEED Bac is accepted as outstanding in the feed 
industry and we have made a host of friends. Material rewards will come in 
time but great as we hope they may be, we know they will be insignificant as 
compared with the satisfaction derived in rendering an appreciated service. 
Large manufacturers and small dealers come to us for help with their problems 
and our office has become a meeting place —— THE FEED BAG a medium for 
the helpful exchange of ideas. 


For 1932, we plan to improve the quality of THE FEED BAG in every de- 
partment. We promise to serve the feed industry faithfully and to the best of 
our ability and in making this promise we are glad to repeat a pledge published 
in our first issue in August, 1925, and reaffirmed each year since then: 


““We pledge you, Mr. Dealer Reader, that THE FEED BAG is not and never 
will be the organ of any jobber, manufacturer, miller or group of the same. 
Its sole interests are in the dealer. THE FEED BAG is and will always be edited 
as a dealer organ — dedicated to the service of the dealers as a group in the 
belief that when the group is served, so are the individuals comprising it.” 


— Davip K. STEENBERGH. 
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Add to your feed... 


This Vitalizing 


Vitalize 
Poultry Feed 
with Conkeys 


Conkeys Y-Ojis a 
product rich in the 
B vitamins of 
brewers’ yeast and 
the Agand,D,vita- 
mins of cod liver 
oil. The elusive A 
and vitamins 
are held secure by 
Conkeys special 
patented process. 


Feed Dealers and 


Conkeys try, 
Dairy and Stock 
Feeds. 


element? 


You'll sell more 
poultry feed and 
make more money! 


Conkeys Y-O makes 
good feed still better! 


Do your customers a favor and at 
the same time increase your sales and 
profits on poultry feed. You can 
easily do it. Just mix with your 
poultry feed Conkeys Y-O—the na- 
tionally advertised poultry feed vi- 
talizer—and tell your customers about 
it. You'll soon get a reputation for 
producing the best poultry feed ob- 
’ tainable in your community. 


Conkeys ¥-9 


Rich in Vitamins A, B and D 


This vitalizing element—in powder 
form—when mixed with poultry feed 
guarantees more eggs, stronger shells, 
higher fertility and hatchability, more 
and stronger chicks, free from leg 
weakness. Chicks that grow faster, 
look better and bring more profit. 
Here is your opportunity to get the 
“jump” on competition. Give your 
feed this extra selling advantage. The 
coupon brings details, prices, etc. 
Mail it today. 


THE G. E. CONKEY CO. 


6761 Broadway Cleveland, Ohio 


Mills: Cleveland, O.; Toledo, O.; 
Nebraska City, Nebr.; Dallas, Tex. 


Gentlemen: Tell us more about how Conkeys 
Y-O will help us increase our feed sales and 


profits. 


Firm Name.... 


Address........ 
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DIAMOND 


CORN 


GLUTEN MEAL 


AS AN INGREDIENT OF 
YOUR POULTRY MASHES 


improves quality : lowers cost 


Many mixers are relying on 
Diamond to furnish a good 
part of the protein in their 
mash formulas. 

The addition of Diamond to 
the mash, as a part replace- 
ment for animal feeds, not 
only lowers ingredient costs 
but improves the mash by in- 
creasing its total digestible 
nutrients and giving it Vita- 
min-A potency. 


We will furnish starting, 
growing and laying mash formulas 
- free upon your request. 


40% Protein Guaranteed 


RATION SERVICE DEPT. 


Corn Products Refining Company 
17 Battery Place, New York City 


Manufacturers also of Buffato Corn Gluten Feed 
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Quinn Urges Pennsylvania Dealers 
To Ask Farm Act Repeal 


Annual Meeting Attracts Large Crowd 


the Grain & Feed Dealers Na- 

tional association, Toledo, asked 
the Southeastern Pennsylvania feed 
merchants to work for the repeal of the 
federal agricultural marketing act when 
he appeared as guest speaker at their 
tenth annual meeting, held at Norris- 
town, December 10. He characterized 
it as an experiment in socialism and 
a step in the direction of the soviet 
system. 

There was a large attendance when 
President Albert J. Thompson, Wy- 
combe, opened the meeting and intro- 
duced Walter A. Wilson, Burgess of 


C HARLES QUINN, secretary of 


W. A. Stannard 


Norristown, who gave an address of 


welcome. Throughout the meeting en- 
thusiasm ran high and at its conclu- 
sion many members’ expressed the 


opinion that it was the best in the his- 
tory of the organization. 


Stannard Talks Business 


W. A. Stannard, secretary of the Eas- 
tern Federation of Feed Merchants, 
Albany, N. Y., suggested that the mer- 
chants develop carefully planned busi- 
ness programs in his talk on “Licking 
the Depression.” 

“It is easy to create bad feelings be- 
tween competitors at a time like this,” 
he said. “This usually results in price 
cutting, which causes harm to everyone 
who resorts to it and to all other mer- 
chants as well. I appeal to you to 
keep your heads and instead of using 
unethical methods to obtain business to 
develop a definite business program that 
will maintain your profits now and build 


for a substantial future.” 


He urged the dealers to adopt a sys- 
tem of records that would show the 
profit or loss in each department of 
their business. A card record of each 
customer or prospect and a carefully 
planned follow-up by mail, advertising 
and personal calls were sure to produce 
results, he explained. 


Sidelines Beost Profits 
Sidelines had been added by many 
merchants, Mr. Stannard told the mem- 
bers, and he suggested the following 
as the most valuable among the many 
reported: Coal, building supplies, roof- 
ing material, cement, ladders and wood- 
enware, garden furniture and pottery, 
poultry supplies, fuel oil, pet shop and 

pet exchange, produce exchange. 


“This is a good time to tighten up 
on credit,’ he suggested. “It is worth 
giving careful consideration to a strict- 
ly cash basis. If you do extend credit 
you should avoid long terms and you 
should be sure that your interests are 
properly secured.” 7 


He said that there was a tendency 
to give cheap or free service and to 
offer more liberal credit terms in the 
hope that business would be attracted. 
The losses would not be compensated 
by the small gain from any methods 
so unbusiness-like. 


“Plan well, build carefully and_ re- 
member that there has never been 
found a substitute for the golden rule 
in business as in our personal relation- 
ships.” 

The members entered enthusiastical- 
ly in a discussion of new trade develop- 
ments which was continued until the 
meeting adjourned to the banquet room 
where a delicious turkey dinner was 
served. Music and magic furnished the 
entertainment. Arthur B. Stover, Per- 
kasie, Pa., was toastmaster. 

Quinn Talks at Banquet 

Secretary Quinn was the principal 
speaker, and he dwelt on the growth 
of bureaucracy in the United States. He 
said the average citizen does not ap- 
preciate the dangers inherent in the 
present policies of government. 

“If we are to have a socialist form 
of government let us meet the situation 
with our eyes open,” he said. “The ag- 
ricultural marketing act is a step in 
the direction of the soviet system. 
There are two ideas about government. 
One is that government is the servant 
of the people and the other is that the 
people are servants of the government. 

“America was built on the first sys- 
tem, a system wherein the individual 
is left free to develop the powers given 
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him by nature. Under the system of 
private initiative all the genius of the 
race is set free. That is why the Unit- 
ed States developed its natural resources 
with such amazing rapidity and in a 
few generations was transformed from 
an agricultural country into a great in- 
dustrial nation that led the world.” 


Secretary Quinn gave many statistics 
showing the growth of bureaucracy in 
the United States, the number of em- 
ployees in the federal government and 
the cost to the taxpayers. He also 
gave a list of the “services” performed 
by the government for the benefit of 
the individuals. These services range 
all the way from the establishment of 
banks to aid the farmer to advice on 
how to buy furniture. Continuing he 
said: 


Chartes Quinn 


“The national government now teach- 
es the farmer's wife how to put up 
preserves, make clothes, trim hats, ven- 
tilate the living room, paint the furni- 
ture, screen the doors and windows, 
make the chickens lay more often, put 
the kitchen sink at the proper height, 
balance the children’s diet, plan the 
flower garden and change the linen on 
the sick bed.” 


The speaker quoted from a_ speech 
recently made by Fred W. Sargent, 
president of the Chicago & Northwest- 
ern, railroad, in which he said: 

“Recently one of our government bu- 
reaus published a pamphlet for nation- 
wide distribution telling our 120,000,000 
people how to repair rocking chairs. 
Have our people become so childish 
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and helpless that the government must 
rock them to sleep?” 

Mr. Quinn urged his hearers to 
awaken to the dangers that confront 
our country and to lend their aid in 
every legitimate way in the campaign 
to get the government out of private 
business. He said the agricultural act 
should be wiped from the statute books 
because it is a negation of everything 
held dear by a liberty loving people. 

At the conclusion of the meeting the 
feed men lingered at the Valley Forge 
hotel, where the sessions were held, to 
exchange experiences and discuss their 
individual business problems. 

Howard A. Simpson, Norristown, sec- 
1etary, was in charge of the meeting, 
while M. E. Diefenderfer, Bechtelsville, 
treasurer, was kept busy collecting dues 
and handling the banquet tickets. 


Discount Plan Induces Patrons 
To Pay Cash For Feeds 


A. WYCKOFF & CO., Schene- 

m vus, N. Y., has adopted a new 

credit plan that has greatly re- 

duced accounts receivable and induced 

many customers to pay cash. While 

the plan has been in operation less than 

two months it has been approved by 

the customers and has met the expecta- 
tions of the firm. 


Discount of $1.00 per ton is allowed on 
cash feed sales and credit is limited to 
30 days. A discount of 40 cents per ton 
is allowed on coal if payment is made 
within five days of delivery. 

“Modern business is rapidly chang- 


Small Investment... 


Quick Turnover 
To Help Your Business in ’32 


App Purina Sanitation Products to your business and you'll put extra 
profits in your business. They are products that are known. They are in 
demand. They'll give you extra business from the farms plus added busi- 
ness from creameries, milk plants, kennels, homes and offices. The invest- 


ment is small and the turnover rapid. 


Here’s the Line: 
Purina Fly Spray (Livestock) 
Purina Fly Spray (Household) 
Purina Chlorena 
Purina Lice and Flea Powder 


Purina Worm Capsules 

(For hogs, poultry, sheep,dogs, foxes) 
Purina Dog Soap 

Purina Livestock Soap 

Purina Cre-So-Fec 


i EY are not remedies. They are exactly what the name implies... 
sanitation products. They belong in your business as a sanitary service to 
your customers and as money-makers for you. Write today for the Purina 
Sanitation Sales Plan that'll put extra profit in your business in 1932. 


PURINA MILLS, 


SANITATION PRODUCTS DEPARTMENT 


923 Checkerboard Square, Saint Louis, Missouri 
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ing to newer and better methods,” ex- 
plained the firm, in its announcement 
to the trade. “Due to these changing 
conditions, together with the very small 
margin of profit upon which all feed 
mills are required to operate and the 
fact that you wish to purchase as cheap- 
ly and economically as possible, we 
have, after careful consideration, de- 
cided to make a special new ruling on 
credit and time of settlement. 

“All present accounts must be bal- 
anced in full on or before September 15, 
after which time you will be granted 
credit, if approved by us, only on the 
following basis: All feed accounts must 
be balanced in full each 30-day period 
and within eight days from the receipt 
of your milk check. All coal accounts 
must be balanced in full some time dur- 
ing each 30 days. In other words, we 
will grant 30 days credit and those who 
cannot or do not balance each 30 days 
must not expect to be given any more 
credit. Please do not ask us to break 
this rule. 

‘“For those who desire to pay »spot 
cash or wish to mail checks following 
the day they receive an order from our 
truckmen, we will continue the present 
policy of a discount of $1.00 per ton. 
On payments for coal received within 
five days after delivery, a discount of 
40 cents per ton will be allowed. 

If you will cooperate with us in this 
matter it will soon reflect in the prices 
you are asked to pay. In this way we 
will all benefit. Why? Because it will 
more nearly eliminate credit losses, en- 
tail less bookkeeping, reduce collection 
cost and capital required. 

“We assure you that if this plan 
works well we will not go to a strictly 
cash basis but if it does not we will 
be compelled to do so.” 

C. A. Clark, one of the partners, re- 
ported that a strictly cash basis had 
many advantages as compared to the 
plan adopted, yet the present plight of 
the farmers induced the firm to con- 
tinue the extension of credit on a modi- 
fied basis. During the brief period in 
which the plan has been operated the 
cld accounts have been well cleared 
away either by complete payment or 
note. 

Other feed merchants in the vicinity 
of Schenevus, which is an important 
dairy farming section, are contemplat- 
ing making drastic changes in their 
methods of extending credit. 


A V. JAY, Chicago, western branch 
manager of the National Oil Products 
Co., entertained at dinner at the Nicol- 
let hotel, Minneapolis, December 16. 
Members of the feed fraternity who 
were in attendance included: C. N. Bar- 
rett, R. C. Crawford, W. G. Haertel, 
George Henry, George Smith, Oscar 
Straube and Harvey Yantis. 
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Eastern Feed 
Men Ready 
For Federation 
Convention 


ness.” That is what President 

Fred M. McIntyre, Potsdam, 
N. Y., is going to say when he opens 
the mid-winter convention of the East- 
ern Federation of Feed Merchants at 
the Hotel Onondaga, Syracuse, N. Y., 
February 23. 

“We have so many important mat- 
ters that need careful consideration we 
2re going to devote every possible 
minute at the convention to business,” 
said Mr. McIntyre. “The routine de- 
tails will be disposed of promptly and 
then we will tackle these problems and 
discuss them until we find a way to 
mect them.” 


Large Attendance Expected 

Everyone in the East admits the two- 
day convention will exceed all records 
for attendance and interest. Many of 
the governors have begun plans to en- 
roll every merchant in their districts 
as delegates. Salesmen who are calling 
on the trade report they have never 
seen so much enthusiasm. 

The convention will actually open 
with a conference of officials and gov- 
ernors on February 22. They will meet 
at 6:30 for dinner and continue their 
conference in the evening. Several mem- 
bers who have suggested matters for 
ciscussion at the convention will ap- 
pear before the officers to outline their 
ideas. 

The general session will be officially 
epened by President McIntyre at 10 
a. m. on February 23. The business 
meetings will be held in the ball rooms. 
A registration desk will be maintained 
on the mezzanine floor in charge of Max 
Cohn, Sunset Feed & Grain Co., Buf- 
falo. 


ET’S get right down to busi- 


Sievert Among Speakers 


All of the business matters will he 
cleared eariy at the morning session so 
that the afternoon meeting may be de- 
voted entirely to the feed formula clinic. 
Among the experts already engaged for 
this clinic are C. W. Sievert, American 
Dry Milk Institute, Chicago; Herman 
H. Trapp, Russell-Miller Milling Co., 
Buffalo, and Prof. J. F. Lantz, Acme 
Milling Co., Olean, N. Y. Prof. F B. 
Morrison, New York State College of 
Agriculture, Ithaca, has also been in- 
vited to assist at the clinic. David K. 
Steenbergh, Milwaukee, managing edi- 
tor of The Feed Bag, will speak on 
new trade developments. 

During the clinic each leader will 
briefly discuss a subject of general in- 
terest and will then answer questions 


from the floor. Delegates are requested 
to prepare lists on any matters per- 
taining to feeds and feeding and bring 
them to the convention. 

“This clinic will be one of the most 
important programs we have ever ar- 
ranged at a convention,” said Secretary 
W. A. Stannard, Albany. “Our mem- 
bers will have an opportunity to meet 
the experts personally and discuss with 
them their own problems in mixing 
feeds and properly advising their cus- 
tomers on feeding values.” 


Travelogue at Banquet 


At the banquet in the evening J. T. 
Caulfield, New York City, will give an 
illustrated travelogue on the national 
parks. The tour will include Zion Na- 
tional park, Grand Canyon National 
park and Bryce Canyon National park. 
Mr. Caulfield is passenger agent of the 
Union Pacific railroad and is one of the 
most fluent lecturers in the East. 

At 9 a. m. February 24 a business 
conference will be conducted during 
which all business problems will be 
thoughtfully discussed. It is the ob- 
ject of the business conference to ex- 
change plans that have been tried and 
tested for developing new business or 
reducing overhead and increasing profit. 
Well-known leaders of the trade will be 
in charge. 

Hay Dealers May Join 

Plans are being made by the New 
York State Hay & Grain Dealers asseo- 
ciation to hold its convention at Syra- 
cuse at the same time that the federa- 
tion will meet. It is hoped that several 
joint sessions may be arranged. D. C. 
Jones, Weedsport, is secretary of the 
association and E. B. Murphy, Syracuse, 
president. 

Luncheon conferences are being ar- 
ranged each day of the convention dur- 
ing which all the delegates will have 
an opportunity to become wéll acquaint- 
ed. Some entertaining events are prom- 
ised by the committee in charge. 


Special Rates at Hotel 

The Hotel Onondaga has offered 
special rates and delegates should men- 
tion that they will attend the conven- 
tion when they write for their reserva- 
tions. Several district groups are plan- 
ning to charter special busses for their 
delegations. 

Complete programs will be ready for 
distribution about January 15 and a 
supply may be obtained by writing to 
Secretary W. A. Stannard, 48 State 
street, Albany, N. Y. 
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Fred M. McIntyre 
President of the Eastern Federation 


J. E. HIMEBAUGH, 75, Akron, 
Ohio, has reentered the milling busi- 
ness after five years’ illness. His mill 
which remained idle during its owner's 
convalescence, is more than 100 years 
old. It is operated by water power and 
an ancient French burr installed when 
the mill was built, is still in good con- 
dition. Akron newspapers published a 
two-column story on the reopening of 
the mill, showing Mr. Himebaugh with 
his pet dog, “Boy”. 


HAROLD M. SAVAGE, vice presi- 
dent and sales manager, International 
Sugar Feed Co., Minneapolis, severed 
his connections with the firm January 
1. He plans to enter another line of 
business. 


J. P. PARKS, formerly engaged in 
the feed brokerage business in Kansas 
City under his own name, has become 
associated with the Russel Grain Co., 
of that city, for which he will manage 
a feed brokerage department with of- 
fices at 1414 Board of Trade building. 
Mr. Parks is well-known in the feed 
industry throughout the country and his 
many friends wish him continued suc- 
cess in his new affiliation. 


PROBE TAX PAID SALESMEN 

The Eastern Federation of Feed Mer- 
chants is conducting an investigation of 
reported activities of state and federal 
employees in the sale of feeds, seeds 
and other merchandise. It has also 
been reported that employees of state 
colleges frequently foster the sale of 
merchandise through lectures or printed 
articles. 

It is contended by the federation of- 
ficials that these acts constitute viola- 
tions of the law. Many members have 
submitted evidence regarding such ac- 
tivities and the officers would like to 
hear immediately from any who have 
definite information that may be valu- 
able during the inquiry. 
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GRAIN & MALTING CO. 
Grain and Feed 


MILWAUKEE MINNEAPOLIS 


MONARCH COLDMIX For WINTER 


SWEET FEED MIXING 


A Profit Maker for 
Any Mill 


Needs no heat. Adds molasses in 
any proportions to dairy and other 
feeds in coldest weather regardless 
of the ingredients without form- 
ing molasses balls. Makes fresh 
lump free feeds and increases 
sales of service and concentrates. 
A big drawing card that stimu- 
lates custom grinding and mixing 
business and returns a good profit 
on every ton of feed mixed. 
Would you like full information— 
Just ask for catalog, Sec. F. no 


Belt or Motor 
Driven. 
Capacity 

2144, 5 and 10 

Tons per Hour. 


obligation. 
SPROUT, WALDRON & COQ., INC. 
Chicago Office: 9 So. Clinton St., Buffalo Office; 725 Genesee Bldg. 
Box 318 Flour Mill Machinery—Feed Mill Machinery—Grain Elevator Equipment— Mun cy, Pa. 
Since 1863 Material Handling Equipment—Power Transmission Appliances. 


Since 1 
Representatives conveniently located throughout the United States. sed 
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Simple Poison Baits, Traps Will Rid 
Your Buildings of Mice 


Warehouse Cat Needs Help on Job 


the United States to stored 
grain and other food is enor- 
mous. House mice have become in- 
creasingly troublesome in recent years 
due to the fact that a greater amount 
of sacked grain, commercial feed, and 
other food is being carried along on 
farms and in feed stores. Relatively 
few farmers or merchants have made ‘an 
attempt to store their products where 
they are protected from the depreda- 
tions of rats and mice. The.extent of 
damage by these pests, measured in 
dollars and cents, is being more gener- 
ally appreciated by people who contend 
with the animals and, like many prob- 
lems, will be solved properly in time. 
Mice Multiply Fast 
Mice are prolific and the fact that 
they are content to live and breed in 
various locations, makes it difficult t: 
rid a premise of the little pests once 
they become established. Under noraial 
conditions they breed six to ten times 
a year and have an average of ten 
young in a litter. It is easy to see 
that a building may become over-run 
with mice in a very short time if con- 
ditions are favorable for them to breed. 
Cats have been and still are relied 
upon to control mice. it is difficult 
to obtain and keep a good cat for this 
purpose and it frequently happens that 
a cat becomes as much of a pest as 
the mice. 
Traps Are Effective 


Trapping is a method of control 
which will produce the desired results 
it a sufficient number of traps are set 
and carefully tended. The common fault 
is to set too many traps. In using 
common snap traps, place them along 
walls and near objects in the room 
where mice will come upon them. A 
pinch of rolled oats placed on the trig- 
ger of a trap after it is set is a con- 
venient bait to lure the mice but if 
this bait is unsuccessful, try peanut but- 
ter, cheese, small strips of bacon, pieces 
of apple or other fruit. In addition to 
the snap trap, there are many ingenious 
types available which are effective but 
most of them require frequent tending 
to give the best results. 

Poisoned bait may be used in some 
locations with excellent results. It is 
difficult in some places, where a variety 
of food is available for mice, to induce 
them to take a poisoned bait. Strych- 
nine poison on grain such as wheat 
and rolled oats is the common bait for 
home mice but owing to the deadly 
quality of this poison, it must be dis- 
tributed with care to avoid the poison- 
ing of domestic animals or human be- 
ings. 


D AMAGE done by house mice in 


A bait that is taken quite well can 
be easily prepared by combining one- 
eighth ounce of powdered strychnine 
(alkaloid) with a teaspoonful of bak- 
ing soda and mixing it thoroughly with 
one quart of dry rolled oats. It may 
be placed in containers about a room 
or small pinches of this bait can be 
placed on a_ well-swept floor, along 
walls and objects in the room. 

A wheat bait may be prepared by 
mixing one-eighth ounce of powdered 
strychnine (alkaloid) with a teaspoonful 
of baking soda, and adding it to a scant 
teacup of starch paste. The starch 
paste is made by moistening a teaspoon- 
ful of gloss starch, adding it to a tea- 
cup full of boiling water, and stirring 
it until free of lumps. Add the strych- 
nine and soda mixture to the starch 
paste, stir it well, and pour it over two 
quarts of clean wheat, mixing it well 
to coat every kernel. No water is need- 
ed. Allow the bait to dry for a few 
hours and it is then ready for use. 
A wheat bait may be mixed with a 
rolled oats bait to give mice an oppor- 
tunity to choose the bait they like best. 
Strychnine coated grain bait can be 
placed in labeled containers and the bait 
will maintain its strength indefinitely if 
kept in a dry place. 

Powdered red squill is an excelient 


poison to rats but it is generally inef- 
fective in controlling mice. It has given 
excellent results in many cases and in 
locations where strychnine bait is too 
dangerous to use a squill bait would be 
worthwhile trying. Red squill is rela- 
tively harmless to domestic animals and 
human beings yet it is deadly to rats 
and mice. <A _ squill bait for mice can 
be made by mixing one part of pow- 
dered red squill with 16 parts of foods 
such as sardines, peanut butter, corn 
meal, rolled oats, ground cooked bacon, 
or by sprinkling the squiil over small 
slices of banana, apple, or other fruit. 

Storing sacked material on platforms 
so that the floor can be swept and 
cleaned is a valuable aid to trapping 
and poisoning. Sacked feed should be 
piled to allow aisles at frequent inter- 
vals where traps or poisons can be 
placed. 

The above described methods of trap- 
ping and poisoning are effective, but 
they require time and some expense to 
realize effective control. It should be 
the aim of everyone contending with 
these pests to construct rooms and 
buildings that are rat and mouse proof. 
Although the initial expense may seem 
great, it will be the cheapest method 
of control in the end. 


Advise Basing Resale Price 
On Distribution Cost 


AIR resale prices must be equal 
to the most efficient average cost 
or distribution and should include 

interest on invested capital. The in- 
terest of the consumers is paramount. 
The market must be followed up or 
down in resale prices to consumers. 
For uniformity use the “ton basis” 
for resale margins but check this ton 
gross margin on a percentage basis to 
see if your margin covers the most ef- 
ficient average yearly cost of overhead 
in your district. If feed costs $36.00 
per ton, with $4.00 gross margin, the 
sales price is $40.00 per ton. Percent- 
age gross margin is .4 times 100 per 
cent equals 10 per cent of sale price. 
Average gross margins (per ton) may 
run from $3.00 to $5.00 per ton on main 
commodities, and more or less on other 
products. Average gross margins (in 
percentages) for the feed business will 
run from less than 10 per cent to 15 
per cent on total net annual sales in 
California, depending on volume, turn- 
over, buying and operating efficiency, 
and on service provided such as de- 
livery, credit policy and field men. 
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Aim for a minimum resale price that 
can be easily determined and enforced. 
You can’t set up a protected resale 
price including credit, delivery, field 
men, sack rebates and other competi- 
tive services. Manufacturers can’t con- 
trol your services under the resale price 
law. The resale price should be based 
on a common unit of volume F. O. B. 
at a definite place. 

A commodity costing $15.00 a ton 
with rapid turnover cannot bear the 
same gross margin as one costing $50.00 
a ton and held in stock for months. A 
$4.00 margin on a $36.00 article gives 
10 per cent gross margin. However, 
if your overhead was 10 per cent of 
annual sales, a $4.00 margin on a $50.00 
product (7.4%) would not cover your 
expenses. 

Most large California feed coopera- 
tives make no differential in the retail 
price between one sack or a hundred. 
Too many differentials between one 
sack and a ton lot price makes recogni- 
tion of a resale price almost impossible. 
—California Hay, Grain and Feed Deal- 
ers association bulletin. 
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rit (ny Wonder that 


Wayne Feep DEALERS 


are Optimistic ? 


AYNE Feed dealers know they have 

a line that is right in every way— 
a complete line of quality feeds to meet 
every feeding requirement. And low 
Wayne prices make it profitable 
for feeders to buy Wayne feeds now! 
Dealers who sell Wayne Feeds get the 
benefit of real sales help. 


In bad times, in good times, the large, 
financially sound Wayne organization 
gives its dealers the advantages of an 
active, cooperative sales program. 


Service That Means Sales 


Instead of retrenching the past year the 
Wayne organization sent re-sale men 
into communities all over the country— 
selling thousands upon thousands of 
tons of Wayne feeds—jfur Wayne dealers. 
And Wayne dealer-feeder meetings were 
held as usual so as to give dealers and 
farmers the help that they need 
at a time when they need it most. 
Through thick and thin the Wayne 
Service Staff is on the job. 


In every community where there is a 
Wayne dealer, the best feeders soon know 
it. The Wayne policy of helping the 
dealer— and the feeder —is increasing 
Wayne leadership day by day. And back 
of this sound policy are highest quality 
feeds—at the lowest prices that volume 
output and quantity buying of raw ma- 
terials can make possible. 


These are only afew 
‘**high lights’’ in the 
Wayne sales pro- 
gram. If you believe 
in sane optimism, 
write us for the 
whole story. 


ALLIED MILLS, Inc. 


Executive Offices: Chicago 


BU N.Y, FORT WA IND. 
MILLS AT EAST ST. LOUIS, ILL. OWENSBORO, KY. OMAHA, NEBR. 


| 
Quality | 


The finest quality pro- 
ducts at the lowest 
price—that is the tribute 


E paid us daily by satisfied 
users of 


‘RED 3”? Brand: 
Bolled Oats 
Steelcut Oatmeal 
Whole Oat Groats 
Ground Oat Groats 
Feeding Oatmeal 
Hygrade Oatfeed (11% Protein) 
Reground Oat Hulls 
Unground Oat Hulls 
Fine Ground Oat Hulls 
White Hominy Feed (7% Fat) 


Wire us for Quotations 


The Corno Mills Company 
East St. Louis, Ill. 


Three Minute Cereals Company 
Cedar Rapids, Iowa 


RUSSELL-MILLER MILLING CO. 


General Offices, MINNEAPOLIS, MINN. 
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Unemployed Men Earn Flour 
By Selling It for Dealer 


LTHOUGH unemployment is 
considered a factor in retarding 
business, Paul Gebert, the Lin- 
coln Mill, Merrill, Wis., turned it to 
advantage for increasing his flour sales. 

“If men are 
out of work,” 
he reasoned, 
hay 
give them a 
job © selling 
flour and pay 
them in this 
comm o - 
dity for their 
services.” 

Whereupon 
published 
an advertise- 
ment in the 
newspapers covering his territory, an- 
nouncing his new plan. Many unem- 
ployed men responded and he imme- 
iately put them to work. He intro- 
duced the plan to housewives with 
newspaper advertisements and a direct 
by mail letter. 

The newspaper advertisement directed 
to housewives read: 

“In the next day or so, a man will 
call on you and ask for your order for 
flour. 

“This man who calls on you is in 
the employ of the Lincoln Flour & 
eed Store in order that he may be 
able to get his winter's supply of flour. 

“These men whom we have enabled 
to get their winter’s supply of flour, 
have been unemployed, have families to 
support and in some cases have had 
to ask for county aid so that their fam- 
ilies might have food and clothing. 

“These men are worthy and are will- 


WISCONSIN 


Harry Nethery’s feed and flour mill, 
Shullsburg, was destroyed by fire, De- 
cember 7, with a loss of $12,000. 


Keegan Brothers flour and feed busi- 
ness has been taken over by the Farm 
Service Stores, Inc., Minneapolis. 


Harry Rottjer, Riplinger, has purch- 
ased the O. & N. feed store. 

Farmers Equity, Weyerhauser, has 
taken over the flour and feed business 
formerly conducted by Cabanowski 
Brothers. 

George Fisher, Madison, has opened 
a new feed store in the building occu- 
pied by the Fuhreman Seed Co. His 
son, Stanley, will be associated with 
him in the business. 

Alfred Prodell, Oconto Falls, has 
opened a feed mill and warehouse at 
Abrams. 

P. O. Dahlie. Phillips. has erected a 
new front for his feed store. 

H. W. Everson, Eau Claire, has 
opened a feed and grain business in the 
Wadhams Oil Corp. warehouse. 


ing to work, could they only get a 
job. These men do not want county 
aid. They are willing and ambitious 
tc work for us for their flour and these 
men deserve your support. 

“This is not. charity. You get either 
King Midas flour, Cream flour or Court 
House flour at various prices but at 
prices no higher than the regular retail 
price on flour. Every sack is guaran- 
teed or your money refunded by the 
Lincoln Flour & Feed Store. 

“When this man calls at your door 
treat him with consideration. Give him 
your order for flour. Pay him no money 
as the Lincoln Flour & Feed Store will 
take care of the orders. 


“We are trying to do our bit towards 
helping the unemployed, not just by 
merely giving, but by giving work. 
Work is what these men want, not 
charity. Let them have your flour or- 
der and your support.” 


Prices of various grades of flour han- 
dled by the Lincoln mill were quoted 
in the letter to the housewives. The 
response to the plan was far beyond 
expectations. It has moved a large 
volume of flour for the firm, and has 
gained the good will of the community. 
The unemployed men who were put to 
work earned as high as a barrel of flour 
for themselves in two days. 

King Midas Mill Co., Minneapolis, 
which furnishes the flour distributed by 
Mr. Gebert, was so impressed with the 
idea that it passed the good word on 
to many of its dealers in other com- 
munities where it met with immediate 
success. Mr. Gebert reports that the 
plan has made his flour trade for the 
past month better than it has been at 
any period since he started business. 


MINNESOTA 

C. A. Bunyan, elevator and feed mill, 
Cosmos, was damaged recently by an 
explosion which blew out a portion of 
the side of the building. 

Otto Block, Ogilvie, has opened a 
new feed mill. 

Henry Paggen has purchased the 
Werzfield feed mill, Hewitt. 

Henry Olson, Starbuck, has installed 
a new feed grinder and is now oper- 
ating a feed business. 

Andred Swanstrom, Detroit Lakes, 
has opened a flour and feed store. 

John MHeyerholm, Northfield, has 
completed the construction of a feed 
mill building and warehouse. 

Albert Cairns, formerly associated 
with the Red Lake Falls Milling Co., 
Crookston, has resigned and opened a 
feed business at Foley. 

Farmers Elevator Co., Nassau, is re- 
building its feed mill and warehouse 
which was recently destroyed by fire. 

W. B. Hill, Royalton, has purchased 
the Carl Eix feed mill. 

Montgomery feed mill, Montgomery, 
was recently destroyed by fire with a 
loss of $4,500. 


HEAD O’ LAKES DEALERS 

Head of the Lakes Feed Dealers as- 
sociation will meet at the Curtis hotel, 
Duluth, January 19 to discuss current 
business problems. The organization 
met December 15 in the offices of the 
J. L. Ross Co., Superior. Refreshments 
were served and the gathering made 
a tour of the firm’s plant, following a 
session of discussion on trade questions. 
Officers of the association are now 
planning an interesting program for the 
next meeting. 


RIEBS CO., Milwaukee, has been ap- 
pointed south central Wisconsin distrib- 
utor for Clo-Trate, a new cod liver oil 
concentrate produced by the Health 
Products Corp., Newark, N. J. Wil- 
liam Moll, manager of the Riebs Co. 
feed department, is in charge of sales 
of the new line. 


Northwest Independent Dealers 
Form New Association 


NDEPENDENT Feed Dealers of 

the Northwest, a new organization 

encompassing Minnesota, Iowa and 
North and South Dakota, was formed at 
a meeting held at the West hotel, Min- 
neapolis, December 29. The program 
adopted by the association is aimed to 
work for lower and more uniform power 
rates, to fight portable mill competition 
and to obtain relief from the direct 
selling of feeds by manufacturers to 
farmers. 

Temporary officers elected at the 
meeting were Rudolph Emerson, Wana- 
mingo, Minn., president; O. J. Barth, 
Anoka, Minn., vice president, and R. 
L. Voelz, Minneapolis, secretary and 
and general manager. Directors chosen 
were N. Johnson, Owatonna, Minn.; A. 
Roloff, Lewisville, Minn.; A. D. John- 
son, Nelson, Minn.; M. Borck, Rogers, 
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Minn.; L. N. Schmit, Rollingstone, 
Minn.; and J. F. Schaefer, Adams, 
Minn. 

Another meeting is expected to be 
called in the near future. Members will 
be solicited and definite plans for carry- 
ing out the program of the association 
will be formulated in the meantime. Ad- 
ditional projects on which the organi- 
zation plans to work and which were 
suggested at the Minneapolis meeting are 
the obtaining of a reduction of insur- 
ance premiums and the establishment 
of a cooperative purchasing agency. The 
association's headquarters are at 401 
Corn Exchange building, Minneapolis. 


It isn’t the size of the dog in the 
fight; it’s the size of the fight in the 
dog. 
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Letters from Our Readers 


Can’t Find a Copy 

I have your letter of November 3 
which recalls to my mind an incident 
which has just occurred in our organiza- 
tion which may be of special interest 
to you at this time. 

Just recently, we had occasion both 
here and at Boston to refer to some 
publicity which ran in your paper a 
month or so ago. In trying to locate 
your publication here at the office, we 
found that every man had taken your 
paper home, apparently to read during 
his leisure. 

I presume that there are 25 to 30 
monthly publications received at this 
office every month and your paper and 
one or two others, so far as I know, are 
the only ones that are ever carried 
home. 

I am passing this word along to you 
and trust that you will find in it a 
note of personal encouragement. 

J. W. LEATHERS, JR. 
Marden-Wild Corp. 
Chicago, III. 

* * * 


Cost of Portables 

I enjoy very much reading your art- 
icles from time to time in The Feed 
Bag, but there is one in particular in 
the November issue that I think is quite 
pertinent and of great interest to the 
grain dealers and millers throughout the 
country. The article I refer to gives 
some facts and figures pertaining to the 


Linseed Meal and all other 
feed ingredients available 


in mixed cars with 
STERLING products. 


Write or wire for prices. 


Northrup, King & Co. 


Minneapolis, Minn. 
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cperation of portable feed grinders. 

This subject is one in which I find 
considerable interest and discussion oc- 
curring in my grain group meetings 
which I am holding throughout the 
state at this time. The portables have 
entered Indiana since spring in an en- 
tirely too large a number and already 
in some sections we find they are caus- 
ing quite a disturbance to the local mill- 
ers or grain dealers. Our association 
looks with disfavor upon the entrance 
of the portable grinders over our state 
but it is just another one of those 
“pests” that we are confronted with and 
are having to put up with until they 
prove themselves worthy of a place or 
will pass out of the picture in the course 
of a short time. 

So I again say that I am very glad 
to see some figures along the cost of 
operation of these portable grinders as 
you have given in your last issue. I 
will take this copy with me to future 
group meetings and possibly quote from 
the same. 

FRED K. SALE 

Indiana Grain Dealers Association 

Indianapolis, Ind. 


JACK WALSH, formerly sales man- 
ager of the Ladish Milling Co., Mil- 
waukee, and more recently general man- 
ager of Vitality Mills, Inc., Chicago, 
has joined the sales staff of Arcady 
Farms Milling Co., Chicago. 


Launch Futures Market 
At Kansas City 


Trading in wmillfeed futures was 
launched by the Kansas City Board of 
Trade with appropriate ceremonies, Jan- 
uary 4. Frank A. Theis, president of 
the exchange, participated in the first 
trade. 

The trading is governed by a group 
of rules drawn up by a special commit- 
tee of the board of trade which was 
approved by the members at a special 
meeting held December 28. 

Early response to the new exchange 
indicates rapid development and_ suc- 
cess, a large number of firms already 
participating. 


FRANK HUTCHINSON, vice pres- 
ident and general manager of the Law- 
renceburg Roller Mill Co., Lawrence- 
burg, Ind., was nominated for chair- 
man of the Board of the Millers Na- 
tional Federation at a meeting of the 
nominating committee at Chicago, De- 
cember 17. He begins his new duties 
with the next annual convention of. the 


federation to be held next May. The 
present chairman, Edgar H. Evans, 
Acme-Evans Co., Indianapolis, will 


serve until that time. 


CLARENCE D. MOLL, manager of 
the Froedtert Grain & Malting Co., 
Milwaukee, has been admitted to mem- 
bership in the Milwaukee Grain & Stock 
Exchange. 


R. L. HERRICK 


THE DEALERS 


M. H. HERRICK 


100% FOR 


Phones 


135 
118 


HERRICK 


HARVARD 


R. L. HERRICK, Jr. 


FEED 
CO. 


Phones 


135 
118 


ILLINOIS 


WHOLESALE 
GRAIN & FEED SHIPPERS 


J. M. HERRICK 
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S. E. St. John 


Committee to Handle 
Central Complaints 


Sherman E. St. John, Eau Claire, 
Wis., president of the Central Retail 
I'eed association, has recently an- 
nounced the appointment of three mem- 
bers of the association’s executive com- 
mittee to serve as a special grievance 
committee. 

The personnel of this new committee 
includes: R. P. Guptill, Producers & 
Consumers Co., Genoa City, Wis.; Wal- 
ter F. Uebele, Burlington Feed Co., 
Burlington, Wis., and Joe Huenink, 
Equity Produce Co., Baldwin, Wis. 

“The duties of this committee,’ Mr. 
St. John said, “will be to hear and at- 
tempt to settle all grievances which 
members of the association may care 
to submit to the organization. Com- 
plaints in the past have been handled 
by the executive committee, but the ex- 
ecutive committee has not been meeting 
as frequently and its time is well occu- 
pied with other association matters so 
that a special committee is now deemed 
necessary. 

“The association has recently been 
receiving a large number of complaints 
about direct selling to farmers by whole- 
sale manufacturers, millers and jobbers, 
so much of the work of the grievance 
committee may be devoted to griev- 
ences of this nature. In making com- 
plaints of direct selling, however, all 
members are cautioned to get and in- 
clude all the facts in their complaints 
which should include: Name of ship- 
per who actually made direct sale; name 
of person or persons to whom sale wa< 
made; place and date of arrival of mer- 
chandise, amount and kind of merchan- 
dise; car numbers; selling price to ulti- 
mate consumer if possible and the name, 
of course, of the member making com- 
plaints. 

“Anonymous complaints those 
which do not include all vital facts 
cannot be given attention.” 


MICHIGAN 

Charles Saxby, Hancock, engaged in 
the feed and grocery business for the 
past several years, died December 2 
aiter a long illness. 

Fire destroyed the Prairie Creek 
grist mill, Ionia, December 24 with an 
estimated loss of $12,000. The estab- 
lishment had been in operation since 
1865. 

Ed Dishneau, Manistique, has opened 
a new feed store at the corner of Deer 
and Second streets. 

Michigan Bean Co., Saginaw, has 
purchased the Chatterton & Son eleva- 
tor, Lawndale, and plans to install new 
equipment. 

A. K. Zinn & Co., Battle Creek, are 
now operating the plant formerly 
known as the Galesburg Mill & Eleva- 
tor, Galesburg. 

Soule Milling Co., Owosso, has been 
incorporated with a capital stock of 
$25,000 to deal in flour and feed. 

Fred Warners, Dutton, has opened 
a new feed grinding and mixing plant. 

Howard Renwick and Glenn Knapp 


have taken over the Isabella County 
Farmers Grain Co., Mount Pleasant. 
Mr. Renwick has been associated with 
the company for several years and Mr. 
Knapp was formerly manager of the 
Mount Pleasant Produce Co. 

John L. Dexter, 72, president, John 
L. Dexter & Co., Detroit, flour and 
feed brokers, died recently of pneu- 
monia. 

Anton Halter and Andrew Knebel 
have purchased the Avoca Milling Co., 
Yale. 

Hart Brothers, Vassar, have remod- 
eled their flour and feed mill. 

A. J. Arnold, Battle Creek, who has 
engaged in the milling business for the 
past 28 years, has retired and dis- 
mantled his plant. He is 70 years old. 

Farm Bureau Services, Inc., has 
opened a new elevator and feed mill 
at Bay City. 

Elgin Turnbull, Lapeer, is remodel- 
ling an abandoned factory into a feed 
mill which he expects to open for busi- 
ness about December 1. Modern grind- 
ing machinery will be installed. 


Talking Pictures Show How 
To Feed at a Profit 


ARROWE MILLING CO., De- 

troit, Mich., has adopted talking 

pictures to demonstrate new feed- 
ing possibilities to customers of its re- 
tail dealers. Two films entitled, “Dave 
Lowell Figures It Out” and “What's 
Ahead” are now being shown on a spe- 
cial screen from a traveling theater 
mounted on a truck. 

The former picture tells the story of 
a dairyman, Dave Lowell, who faced 
with failure, goes into a huddle with 
himself, figures out some new ideas and 
solves his problems. The conversation 
and scenes are packed with feeding 
facts which the dairyman can use pro- 
fitably. 

“What's Ahead” takes the audience 
through the poultry division of the Lar- 


ro research farm with the two principal 
actors, Frank and Molly Roberts. a 
young couple who visit the farm on 
their vacation. The story unravels feed- 
ing facts in an interesting sequence 
which remain fixed in the mind of the 
observer. Two additional reels show- 
ing operations at the Larro mill wind 
up the movie program. 

The talking picture features were di- 
rected by Cullen Landis, former screen 
star, who appears in the poultry film 
as Al Jenkins, poultryman. All parts, 


with the exception of Larro employees 
who appear in the scenes, are portrayed 
by professional actors and actresses. 

Complete equipment for showing the 
pictures is installed on trucks which 
make it possible to present the: program 
in any desired locality. 


Directors and cast in action filming a Larro talking picture. 
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ORDER NOW 


The demand for 
good quality 
Peat Moss is 
growing—itis a 
PROFITABLE 
item to handle. 
SUPERIOR 
brand is one of 
the finest on the market; Feed dealers everywhere 
handle it. We offer it at the most reasonable 
prices in carload shipments or less. 


WRITE US TODAY. 


Clean, dry, BALED 
SHAVINGS—carloads 
only. They are plentiful 
and cheap now. Write 
for prices. 


Frank Miller & Sons 


2240 W. 58th St. Chicago, Illinois 


Every Good Dealer 
Can Beat 
Portable Competition 


Read how some dealers are doing it in an 
article on another page of this issue of THE 
FEED BAG. 


Tell the farmers why your grinding service 
is better. You can doit with our circulars 
imprinted with your name. Only $4.50 for 
250 copies, $5.50 for 500 copies, $7.50 for 
1,000 copies, postage extra. 


Send check with order to 


By 


oO Check here if you have Magnetic Separator 


| 

| Please ship us.......................----- (write number) | The Feed Bag 
| copies of your circular ‘‘Happy Is the 

| Famer Who Goes to the Mill.’’ | 210 East 
Michigan 

Wis. 
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CARS 


Flour 

Dairy Feeds 

Mill Feeds 

Poultry Feeds 
Our Specialty 


& 
We can supply a great variety 
of Feed in one car... Buy your 
Feeds from onesource . . . Secure 
@@ _ thesame high standard in all feeds. 
A Complete Milling 
e and Customer Service 


No trouble to quote prices. 


WISCONSIN MILLING CO. 


Deutsch & Sickert 
Company 


400-402 Chamber of Commerce, MILWAUKEE, WIS. 


REPRESENTATIVE OF 


A. E. STALEY MFG. CO. 


Corn Gluten Feed . . . 23% Protein 
Corn Germ Meal .. . 18% Protein 


Staley’s Soy Bean Oil Meal 
40% Protein 


Straight and Mixed Cars 


DISTRIBUTORS 


PILOT BRAND and PURITAN BRAND 
Genuine Oyster Shells 
Write for delivered prices 


Get our CORN and OAT Prices 


Feeds of all kinds also Hay— 
Alfalfa Hay a Specialty 


Use the Phone—Call 


Marquette 3140-3141 
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Flory Milling Co. Operates 
In Wide Territory 


ANGOR, PENNSYLVANIA, is 
nationally known for its slate 
quarries and Bangor citizens are 
also proud of other thriving industries, 
several of which are owned and oper- 
ated by Milton Flory, president of the 
Flory Milling Co. Mr. Flory’s inter- 
ests are diversified and his plants in- 
clude foundries and machine shops, but 
his personal interest has always been 
in the mill which has been producing 
a fine family patent flour since 1853. 
When the farmers of Pennsylvania 
began to demand balanced rations, the 
Flory Milling Co. expanded its opera- 
tions to include the manufacture of 
commercial feeds. Several additions 
were made to the mill until its pres- 
ent capacity is approximately 20 cars 
per day and plans are now being made 
for additional storage and warehouse 
facilities and an entire new dairy feed 
unit. 


Actual conduct of the Flory Milling 
Co. business is largely in the hands of 
George I. Godshalk, secretary of the 
firm, and R. D. Ward, sales manager. 
A service department to help dealers 
and feeders with their nutritional prob- 
lems is conducted by Dr. J. H. Wylie 
and C. D. Bevis. The company has 
nine salesmen covering eastern Penn- 
sylvania, eastern New York, New Jer- 
sey and New England. 


“Our business so far this year has 
shown an increase over the same period 
for 1930,” Mr. Ward wrote in a recent 
letter to The ‘Feed Bag. “We expect 
business will be even better during the 
feeding season just starting. Dairy 
business has been comparatively quiet 
but increased poultry feed business has 
offset the decline on the dairy end and 


Milton Flory 


Milton Flory operates several diversified in- 
dustries at Bangor, Pa., but his chief interest 
is in the milling and fe manufacturing 
busi His dern plant is shown at the 


upper left. 


we are already feeling improvement in 
the dairy situation. With egg prices 
advancing, less eggs in storage; milk 
prices advancing, less butter in storage 
—the outlook is much brighter for both 
poultry and dairy interests.” 


GRIGG BROTHERS CO.,  well- 
known Lockport, N.Y., milling firm, has 
been dissolved. Certain portions of the 
company’s business will be continued 
by the newly organized Grigg Share 
Corp., according to Fred W. Grigg, 
treasurer. 
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OHIO 
F. A. Shaw, Fremont, has moved his 


eed store to a new location in the 
Wilder block. 
Cline & Saltz, McArthur, have in- 


stalled a new feed mill. 

E. J. Root, owner of a feed mill at 
New Lyme station, was recently held 
up, bound and robbed of $200 in his 
store by bandits. 

Ceres Supply Co., Inc., Massillon, re- 
cently opened a new feed mill and ware- 
house. 

Nichols & Nichols feed mill, Garrets- 
ville, was recently damaged when fie, 
starting from an overheated motor, des- 
troyed part of the roof of the building. 

V. W. Cleland and E. H. Blackford 
have opened a feed and coal store at 
Tiro, taking over the business former- 
ly conducted by Sherman Stevens. 

St. Paris Roller Mill, Urbana, which 
was damaged by fire, is being rebuilt. 

Early & Daniel Co., Cincinnati, re- 
cently celebrated its 50th anniversary. 
The firm started business at Lawrence- 
burg, Ind. 

The Farmers Elevator Co., Malta, has 
built an addition to its elevator and 
installed a feed mill and mixer. 

Farmers Cooperative Grain & Supply 
Co., Bryan, sustained a loss of $18,000 
in a recent fire which destroyed its ele- 
vator. 

Kaylor Bros. feed mill and ware- 
house, Danville, was damaged by fire 
December 30 with a loss of $25,000. 

Moody & Thomas Co. mill, Penin- 
sula, burned to the ground December 
28. Loss was estimated at $100,000. 


ILLINOIS 


Feed dealers from 50 central Illinois 
cities were guests of Allied Mills, inc., 
at a dinner in the Pere Marquette hotel, 
Peoria, December 2. P. G. Riley, La- 
Fayette, Ind., and W. B. Krueck, Fort 
Wayne, Ind., led the discussions on 
feeding problems. 

Luther Burpo, Frankfort, has opened 
a new feed store. 

Woodbine Feed association, Wood- 
lawn, has been incorporated with a cap- 
ital of $5,000 to deal in teed, grain and 
seeds. 

E. J. Jones & Co., Secor, has pur- 
chased the feed grinding mill at Atlanta. 

Hanna City Farmers Elevator Co., 
Hanna City, has opened a new plant. 

Burglars recently looted the O. O. 
Estes & Son feed store, Salem, and es- 
caped with several hundred dollars 
worth of merchandise and office equip- 
ment. 

Fire destroyed a grist mill owned by 
Dewey Renkes, Garden Plain, Decem- 
ber 19, with a loss estimated at $10,000. 

Oak Lawn Feed store, Midlothian, 
has rented additional quarters adjoining 
its plant and has increased its stock of 
merchandise. 

J. W. Butler, Danvers, has purchased 
the business and equipment of the Dan- 
vers Seed Mill Co., one of a chain of 
mills owned by Dan S. Zehr, Mackinaw. 

Charles G. Bramlet and Dallas Doug- 
las, Eldorado, have opened a new feed 
store and will operate under the firm 
name, Bramlet & Douglas. 

E. J. Lackey is constructing a new 
feed warehouse near his home about a 
niile south of Pulaski to accommodate 
his rapidly increasing business. 
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less to operate. 


55th Ave. 


Pro 
CUSTOM MILL 


Heaviest Duty Industrial Tests have proved the economy 
of Blue Streak Hammer Mills. 
money for you because they cost less to buy, less to repair, 
Write for free catalog. 


PRATER PULVERIZER COMPANY 


1829 S. 


GUARANTEE 
ae The Blue Streak Ham- 
ice mer Mill is guaranteed 


unqualifiedly to grind 
feed at a lower cost 
per hundred pounds 
than any other mill 
now on the market. 
You are the judge. 


Prater Pulverizer 
Company 


Blue Streaks can make 


Dept. U Chicago, Ill. 


| 


MIX 


—Wheat Low 


— WHEAT 


ED FEED 


Grade Flour, Red 


Middlings, Bran, Screenings 
not exceeding mill run = 


ST. PAUL, MINN. —— 


Office 315 Corn Exchange 
MINNEAPOLIS, MINN. A 


Queen Wheat Feed 
Cherokee Middlings 
Mid-Dog Middlings 


ee Your trade will appreciate 
these quality feeds, and in- 
crease your volume of busi- 
ness which means increased 
number of customers and 
larger profits .. These quality 
feeds are manufactured in our 
own mills. 


CAPITAL FLOUR MILLS, Inc. 


MINNEAPOLIS, MINN. 


|2 NEW SUPERIOR DIAMOND 


Medium XX 
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Grinding Plates 


_ have been perfected in our 
plant — the latest develop- 
ment in plate makeup. 

We guarantee these p!ates 
to last longer, grind faster 
and cooler, give better satis- 
faction all around than any 
similar p!ates now offered. 

A set of these plates will 
be shipped on thirty days 
trial — you to be the sole 
judge of their performance. 

If they fail to give satis- 
faction we agree to take them 
back and pay shipping costs 
both ways. Get our new and I 
lower Price List today. 


Diamond Huller Co. 
WINONA, MINN., U.S. A. 


Builders of the Diamond 
Ball-Bearing Attrition Mills 
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National Oil Products 
Markets Shampoo 


National Oil Products Co., Harrison, 
N. J., manufacturers of Nopco cod liver 
oil, announces that it has developed a 
new shampoo tonic which is now ready 
for distribution. 

The new product shall bear the trade 
name “Euthol,” an expression from the 
Greek, meaning “good oil.” The sham- 
poo is the result of four vears of labor- 
atory testing, experimenting and prov- 
ing. Samples will be sent to readers 
of The Feed Bag on request for ten 
cents in coin to cover wrapping and 
mailing costs, to be sent direct to the 
National Oil Products Co., Harrison, 
nN. 5. 


FARM SERVICE STORES 

Farm Service Stores, Inc., Minneapo- 
lis, have taken over and are now oper- 
ating the businesses of Neegan Bros., 
Richmond Center, Wis., and the Red 
Front Flour & Feed Co., Eau Claire, 
Wis., according to recent announce- 
ments by S. O. Blair. Mr. Blair writes 
that his organization has also engaged 
the services of Sherman E. St. John, 
Red Front manager and president of 
the Central Retail Feed association, and 
that plans are being made for acquisi- 
tion of retail feed businesses at other 
Wisconsin points about which  an- 
nouncements may be expected in the 
near future. 


HOME OF WCCO STUDIOS 


NICOLLET 
‘HOTEL 


the Gateway or 
MINNEAPOLIw 


When in MINNEAPOLIS 
why not gratify that long felt 
»want of an atmosphere of 
friendliness, comfort and re- 
laxati8n by staying at the 
NEW NICOLLET. 


Six hundred rocms complete 
in every detail at exception- 
ally reasonable rates. 
ful beds. 


Moderately priced Restau- 
tant and Coffee Shop. 


Three blocks from. both 
depots. 


Tourist Bureau directly 
posite. 


Ww. B. CLARK. Manager. 
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GEORGE CORONADO has purch- 
ased the large building at 106-108 North 
Litchfield street, Frankfort, N. Y., and 
is having it remodeled prior to opening 
a general feed milling business. 


S. N. OSGOOD, who was associated 
with the Stuhr-Seidl Co. for many years, 


CELEBRATES ANNIVERSARY 

Michigan Millers Mutual Fire Insur- 
ence Co., Lansing, recently celebrated 
its 50th anniversary. An _ attractive 
booklet trimmed in gold was issued to 
commemorate the occasion. It contains 
a history of the company, past and 
present officers, and photographs de- 


is now with the Fruen Milling Co., Min- picting the growth of the cffices of the 


neapolis. The Fruen Milling Co. man- organization. A. D. Baker has been 
ufactures a line of feed and cereal pro- president of the company for the past 
ducts. 47 years. 


Pure Cane Molasses 
FOR FEED MIXING 


SUGAR CANE 
PLANTATION 


TANK CARS ™ 7 BARRELS 


NATIONAL MOLASSES. Corporation 


PIER H, PCRT RICHMOND 
Philadelphia,~ Pa. 


‘‘All your needs in grain and feeds’’ 


Sunset Feed & Grain Co., Inc. 


CHAMBER OF COMMERCE BRANCH OFFICE 
BUFFALO, N. Y. MIDDLETOWN, N. Y. 


FEED JOBBERS 


Also Representing: 


Kos SENBAUM BROTHERS, Chicago, Gra 

FAIRMONT ’CO., Dried Buttermilk 
JOHN CRAIG & COM PANY, Phitsdetphia, Blackstra 

MUTUA i RENDERING CO., Philadelphia, 
OYSTER SHELL PRODUCTS co., Philadelphia, Oyster Shel 


YOU’LL MAKE A 
FASTER PROFIT WITH 


ARMOUR’S 


Animal and Poultry 


FEEDS 


Armour’s Meat Meal Digester 
Tankage 
An appetizing, highly digestible, 


economical feed. Not less than 
60% Protein. 


Armour’s Meat and Bone 
Scraps 
A complete mixture of high 


feeding value. Not less than 
56% Protein. 


Armour’s Feeding Blood Meal 


An 80% protein content ex- 
tremely valuable in mixed feeds. 


Armour’s Special Steamed 
Bone Meal 


Guaranteed 65% B.P. of L. For 
mixture with other feed to build 
up bone structure. 


| 
Dept 
Union Stock salt Chicago, IIl., 
Write or wire us for prices. 
Plants con iently L ted to insure you 


prompt deliveries. 


Every modern facility in plant 
and equipment is employed 
to make PILOT BRAND the out- 
standing shell in uniform 
quality. 


PILOT 
BRAND 


OYSTER 
SHELL 
FLAKE 


Our sales policy protects job- 
ber and dealer. Your sales 
turnover on PILOT BRAND can 
be made many times more 
than that of others, and your 
profit assured. 


BRAND | 
OYSTER SHELL | 


OYSTER SHELL PRODUCTS CORPORATION 
New York St. Louis London 


“Pecos Valley Alfalfa Mill 
Hagerman, NM. : 


sce. 


TRY OUR 


PECOS SPECIAL 


IT’S BETTER 


Your inquiry would be appreciated. 


Pecos Valley 
Alfalfa Mill Co. 


HOME OFFICE 


HAGERMAN, NEW MEXICO | 
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When in the Market: 


For Coarse Grains—Poultry Wheat 
Ground Barley—Ground Oats— 
Ground Screenings—Feed Screen- 
ings—Milloats. 

Ground or Unground Bulk or Sacked 


Write or wire for prices. 


IAW ATHA GRAIN COMPANY 
MINNEAPOLIS, MINN. 


Cottonseed Meal 


ALL GRADES 
Arrival Drafts 


Quick Shipments 


Humphreys-Godwin Co. 


Established 1898 MEMPHIS, TENN. 


REG. U.S. PAT. OFF. 


MOLASSES 


GENUINE CUBAN BLACKSTRAP 


The NORTH AMERICAN TRADING and IMPORT co. 
: 260 SOUTH BROAD STREET 
PHILADELPHIA, PENNA. 
Wire or Phone for Quotations 


CHICAGO NEW ORLEANS BUFFALO 


Poultry Raiser Boosts 
Commercial Feeds 


W. B. Child, Jay county, Ind., who 
last year dressed and marketed 3,530 
chickens and made a substantial profit 
on his venture, attributes his success 
to commercial feeds. 

“T have been in the poultry business 
for eight years,’ Mr. Child declares in 
an article published in the January is- 
sue of Capper’s Farmer. “I have never 
used anything but the best commercial 
feed I could buy. Commercial feed 
saves time and labor. The commercial 
feed manufacturer can do a better job 
of putting out a balanced ration than I 
can. He is equipped for it. I can af- 
ford to pay him for his scientific knowl- 
edge of feeds, the use of his machinery 
and the cost of the labor he employs 
because he enables me to get more eggs 
from my flock and puts out a feed that 
has made it possible for me to raise 
thousands of chicks without a single 
case of leg weakness.” 

Dealers can use Mr. Child’s com- 
ments effectively in selling their cus- 
tomers on the idea of using commercial 
feeds for their poultry. 


J. F. CRAMP, JR., formerly associ- 
ated with the McKercher Milling Co., 
Wisconsin Rapids, Wis., is now mana- 
ger of the new jobbing and brokerage 
department of the Mutual Feed & Grain 
Co., Corn Exchange, Minneapolis, Minn. 


We Solicit Your Inquiries 


CANADIAN & DOMESTIC MILLFEED 
ALPINE BRAND OAT PRODUCTS 
SCREENINGS 


Maximum Service and Individual Attention 


J. A. FORREST 


Feed Merchant 


SECURITY BLDG. Since 1900 


MINNEAPOLIS 
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Shellbuilder 


is selected, bright in color, odor- 
less, co screened, germ- 
proof, highly digestible, pure. It 
is packaged to sell. 


Write fora somal (three sizes) and 
a price. You'll like them both. 


SHELLBUILDER, INC. 
Cotton Exchange Bidg. 
Houston, Texas 
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Franke Grain 


Established 1892 


GRAIN AND FEED 


MILWAUKEE, - WISCONSIN 


ll 
Straight Cars--Mixed Cars 


Sudden Service 


Bran—Midds—Oil Meal 
Alfalfa Meal—Gluten 
Hominy 
Feed Oatmeal—Oat Feed 
Nopceo Cod Liver Oil 
Peat Moss— Charcoal 
Meat Scraps—Pearl Grit 
Pilot and Reef Oyster 
Shells 
Corn—Oats—Wheat 
Dried Buttermilk 
Fish Meal 


EVERYTHING FOR THE 
MIXER AND DEALER 


LA BUDDE FEED & GRAIN CO. 


[| MILWAUKEE, WIS. 


| 


Inexpensive Ingredients | 


For Mixers 


Poultry Wheat a Specialty 
Barley—aAll Grades 
Corn—Oats—Mill Oats 
Barley Needles 


Ground Screenings 
Ground Oats 
Ground Barley 


GROUND SCREENINGS 
with MOLASSES 


Fish Meal 
Mineral Mixtures 


CO. 


Chamber of Commerce..... Minneapolis 


The Burton Mixer 
Saves Space 


Loading and unloading from the same 
end and with an overall height under 7 
ft., the Burton Feed Mixer saves space, 
facilitates convenient operation. 


And it mixes thoroughly. Hundreds 
of feed dealers testify to that. Let us 
refer you to some of them who are operat- 
ing Burtons near you. 


Burton Feed & Mixer Company 
2844 West Grand Blvd. Detroit, Mich. 
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CLASSIFIED 


Service department for our read- 
ers. Low Rates: 25c per line; 
minimum $1.00. 


FEEDS AND FEEDING 

Latest complete illustrated edition of Feeds 
and Feeding by Professors W. A. Henry and 
F. B. Morrison for sale by The Feed Bag at $4.50 
per copy, f. o. b. Milwaukee. Special price for 
one copy of Feeds and Feeding in combination 
with a one yo subscription to The Feed Bag 
$5.50. Send check or money order with order to 
THE FEED BAG 
Milwaukee, Wis. 


ADDRESSOGRAPH FOR SALE 

We have installed new Speedaumat 
equipment in our office and have a hand operate 
Addressograph, cabinet for Addressograph plates 
and approximately 5,000 plate frames for sale. 
This equipment would be just mght for some 
larger feed dealer or a feed distributor to use for 
his direct mail advertising. We will sell this 
equipment at an attractive price and could make 
arrangements to put buyer’s list on plates so 
equipment would be all ready to use. If interest- 
ed, write THE FEED BAG, 210 East Michigan 
street, Milwaukee, Wis. 

NEW FUTURES FIRM 

G. W. Winston Co., Inc., has suc- 
ceeded to the business of B. J. Aston, 
Inc., grain firm which is now being 
liquidated at 611 No. Broadway, Mil- 
waukee. G. W. Hinston has been act- 
ing manager of the Aston firm the last 
few years and has had 16 years ex- 
perience in the grain commission busi- 
ness on the Milwaukee Grain & Stock 
exchange. Howard A. Barry will be 
associated with Mr. Winston and con- 
tinue as in the past as correspondent 
for Miles Friedman, Inc., in the butter 
and egg business. 


, 210 East Michigan street, 


E. F. MORRIS and C. T. Olson, for- 
merly vice president of the Comman- 
der-Larabee Corp., have become asso- 
ciated in the Feed Manufacturers Sup- 
ply Co., 222 Millers & Traders build- 
ing, Minneapolis. The new firm will 
operate on a brokerage basis, supply- 
ing all kinds of products for commer- 
cial feeds. Mr. Morris has a wide ac- 
quaintance in the feed trade and in the 
past has been associated with Chapin 
& Co., Armour Grain Co., Washburn 
Crosby Co. and Brooks Milling Co. 


JOE FREE, who formerly operated 
a feed business at Columbus, Wis., has 
organized the Milwaukee Tallow & 
Grease Co., 131 S. Seventh street, Mil- 
waukee, Wis. The firm produces a 
complete line of meat scraps, bone meal 
and tankage. 


ISSUES NEW BOOKLET 

The Association of American Feed 
Control Officials has just released its 
1931-32 booklet which includes general 
regulations, definitions of feeding stuffs 
and a complete list of the officers and 
special committees of the organization. 
Dealers may obtain copies at 20 cents 
each by writing direct to L. E. Bopst, 
secretary, College Park, Md. 


F. J. PHELAN CO. 


418 Chamber of Commerce 


MILWAUKEE, 
WIS. 


“Grain Futures” 


Special Attention to Hedges 


CEREAL 


GRADING CO. 
MINNEAPOLIS 


SPECIALIZE IN 


GOOD 
CORN and OATS 
For 


WISCONSIN TRADE 


Prices Right—Service Prompt 
TRY US. 


= 


MARK REGISTEREO 


BADGER BRAND 


Selected Seeds 
and Seed Corn 


L.Teweles Seed Co. 
Milwaukee, Wisconsin 


NEBRASKA CONSOLIDATED 
MILLS COMPANY 


MILLERS 


Announcing a 
Special Arrangement 


on 
Meat Scraps 
Quantity Discounts 
Dealers Only 


Truck Loads or Car Loads 


So. St. Paul or Minneapolis 


Maney Bros. Mill & Elev. Co. 


MINNEAPOLIS, MINN. 
Telephone Main 3307 Collect 


Quality Does Count 


In tests completed at Madison—in which 
ractically every Cod Liver Oil sold in the 
tate was tested— 

NOPCO COD LIVER OIL used at a 
level of 144% added to the basal ration 
showed better results (higher percentage of 
ash in Tibia) than any other oil used at a 
level of 1% added to the basal ration. 

Think of it—Nopco at 4% better than 
any other Oil at 1%. You can always de- 
eT upon Nopco—it is the best Cod Liver 

ll on the market. Ask us for prices. 


FEED SUPPLIES, INC. 


506 Chamber of Commerce 
Milwaukee Wisconsin 


Mother’s Best Flour 


GET MY PRICES—SAVE MONEY 


A. L. STANCHFIELD 


Carlots and Mixed Cars 
FLOUR, MILLFEED 
OILMEAL, ETC. 


502 Corn Exchange Bldg. 
MINNEAPOLIS, MINN. 
“Stand by Stan’’ 


GROUND OAT GROATS 


Low Fibre Content 


NORTH EAST FEED MILL CO. 


MINNEAPOLIS, MINN. 


anity Fair 


Flour 


Laboratory Tested. 
Made Right and Priced Right. 
Write for our prices in straight 
and mixed cars with bran, midd- 
lings, Cannon feed (flour midd- 
lings), and Billie feed (red dog). 


Cannon Valley Milling Co. 
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usiness 
expands with 


Printed messages 
They are profitable 


ORTSCH 
BROS. Co. 
Esrasuisnep 1894 
PRINTERS 
LITHOGRAPHERS 
BINDERS 
522 N. MILWAUKEE STREET 
Puone 076 MILWAUKEE 
Broapway WISCONSIN 
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INCREASE THE 


MILK YIELD 
BY FEEDING 


PURITY DRIED 
GRAINS 


Protein 21% Fat 6% 


A perfect feed for the 
Dairy Cow and all 
other farm animals. 


WRITE 


Jos. Schlitz Beverage Co. 
Dept G. Milwaukee, Wis. 


Dependable 
Western 


Alfalfa Meal 


for 
Dairy and 
Poultry Feeds 


The Denver Alfalfa 
Milling, & Products Co. 


LAMAR, COLORADO 


Branch Sales Office, 
403 Merchants Exchange, 
St. Louis, Mo. 


nore of it~ its healthful 


MYLES 
LOUISIANA SALT 


‘““Nature’s Purest’’ 


Here is an economical 
salt, because its strength 
and purity make possible 
the use of less Myles Salt 
than any other salt to do 
a given job. It contains 


no moisture when packed 
and is guaranteed not to 


harden. Farmers like 
Myles Salt because of its 
even-running grain and 
general all around use on 
the farm. 


Packed in MylesHome- 
spun Grey or White Bags. 


Write for Prices and Samples 


Myles Salt Co., Ltd. 


Chicago Sales Representative 
360 NO. MICHIGAN AVE., CHICAGO, ILL 
Telephone State 6276 


Learn for yourself, 
the better results 
you can get from MAR- 
DEN’S — at less cost 
per feed ton! A Pure 
Newfoundland oil con- 
taining both ‘‘A” and 
“D” vitamins in Nature’s own 
balance. Laboratory tested and 
certified for full vitamin potency. 
Uniform in both quality and 
strength. 


Write And low 
for quantity 
booklet prices. 


MARDEN-WILD CORP. 
512 Columbia St., - Somerville, Mass. 
212 East Ohio St., - Chicago, Ill. 


THE FEED BAG—JANUARY, 1932 


Write or wire at 
once for prices and 
generous mixing 
sample. 


| For.40 Years... 


Because we have constantly improved 


Quality Standard 


our methods of manufacture over a 
period of 40 years, our Meat Feeds 
have the confidence and are in con- 
stant demand by Poultrymen and 
Feed Mixers everywhere. 


Darling’s 50% Meat Scraps 


For poultry, with a minimum amount of grease, 
and specially fine ground for mixing purposes. 


Darling’s 60% Digester Tankage 
in protein, a wonderful body builder for 
ogs. 


Darling’s Special Steamed Bone Meal 


A supplementary feed for all animals and an 
important ingredient in mineral mixtures. 


Big 50 Meat and Bone Scraps 
May we send you the facts? You will find 


them interesting and your inquiry will receive 
our prompt and full attention. Write today. 


DARLING & 
COMPANY 
4204 So. Ashland Ave. 
CHICAGO, ILLINOIS 


RDRATE artificiallydried 
Alfalfa is the finest meal obtainable 
for mixing with mash and feed for- 
mulas. Ardrate Alfalfa has the 
following advantages over sun- 
dried Alfalfa: 10% more protein; 
7 times richer in vitamin ‘A’; 
lower fibre content; natural color. 


ARNOLD DRYER CO. 


Manufacturers of the “‘Ardrier’’ 
3000 W. Montana St. MILWAUKEE 
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Feed and Grain 


the Double Purpose Grit 


PEARL GRIT is a clean, white lime- 
stone grit—of proper hardness to 
(1) serve as a grinder and with high 
calcium carbonate content to (2) 
supply necessary minerals for grow- 
l ing chicks and laying hens. Recom- 
mended by Wisconsin and many other 


T eet E Ri E Fy fy, co “ state experiment stations. 
Mitchell Building Phone il 0336 PE ARL GRIT CORPORATION 


BUHLER 


BALANCED graincleaners during the past 


twenty years. 


The most highly refined sieve- 
, for oscillating and shoe-balanc- 


ing mechanism the world has 


Separators and Graders known. 


It replaces the eccentrics, ec- | 
centric shaft, connecting rods 
and other cumbersome, pow- 
er-wasting, trouble-making 
parts of the ordinary shoe 
drive. 


¥ Sold in Boxes and Bags 


Existing machines of 
practically all makes 
can be converted to 


the BUHLER DRIVE 


Write for 125 FB Catalog a 


S. Howes Co., Inc. Silver Creek, N. Y. 
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A partial view of the plant where the excess fats are removed as 


a first step in the preparation of CLO-TRATE. 


A view of part of the biological laboratories where each batch 
of the concentrate is tested for Vitamins A and D potency. 


MORE VITAMINS—LESS FATS 
That’s why Cio-Tratt gives you 
Best Results in Poultry Feeding 


In poultry feeding, there is no satisfactory 
substitute for the Combination of Vitamins 
A and D as found in cod liver oil. But in 
ordinary cod liver oil, there is an excess 
supply of fats and excess fats are bad for 
poultry. That is why CLO-TRATE is 
obtaining such quick recognition as 
the ideal source of these necessary vita- 
mins. 


CLO-TRATE is a concentrated cod liver 
oil from which the bulk of the non-vitamin- 
bearing fats has been removed, thus pro- 


viding the maximum amount of Vitamins A 
and D with a minimum amount of fat. 


CLO-TRATE is the most economical 
method of insuring an adequate supply of 
these Vitamins. It mixes readily with any 
feed. It will pay for itself many times over 
in the reduction of loss from disease, the 
production of strong, healthy poultry and 
the maintenance of egg production during 
the winter months. 


Write today to the office nearest you for 
further information and quotations. 


HEALTH PRODUCTS CORPORATION 


113 North 13th Street, Newark, N. J. 


323 West Polk Street, Chicago, Ill. 


CLO-TRATE 


Reg. U. S. Pat.Off. 


CONCENTRATED COD LIVER OIL 
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KING MIDAS FLOUR 
CONTINUES TO BREAK 
RECORDS 


_ And again King Midas has established a 
new record for flour sales. More King 
Midas flour was delivered in 1931 than 
during any previous year which offers con- 
vincing evidence that quality is the surest 
foundation for permanent success. King 
Midas dealers are enjoying a better and 
more profitable flour business because 
quality is remembered long after the price 
is forgotten. It’s easy to sell King Midas 
flour—for King Midas quality always pleases 
the consumer and King Midas policy pro=- 

tects the dealer. 


KING MIDAS MILL CO. 


MINNEAPOLIS 


THE HIGHEST PRICED FLOUR IN AMERICA AND WORTH ALL IT COSTS 
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